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SIXTH YEAR. CHICAGO AND CINCINNATI, THURSDAY, DECEMBER 25, 1902, $2 Per Annum, 


10 Cents a Copy, 





THE LEADING FIRE INSURANCE COMPANY OF AMERICA, INCORPORA ED 1819. CHARTER PERPETUAL 


AZTNA INSURANCE Co. 


E. O. WEEKS, Vice Preieat WM. B. CLARK, President. finn S>AMSing | Assistant Secretaries 





NORTHWESTERN BRANCH, OMAHA, NEB, 


Cash Capital........esesese+se+e $4,000,000 00 WM.H.WYMAN, W.P. HARFORD, 


Cash Assets.......ssecseceeecss $4,075,948 37 General Agent. Asst. General Ageat. 
Total Liabilities.....-..+2. 000005 4,410,877 80 daceceiiieaamne naaiiiiek aie 
Net Surplus............ seseeeses 5,663,070 57 


BOARDMAN & SPENCER, General Ageats 
Surplus to Policyholdets......... 9,661,070 57 


Losses Paid in 83 Years.........- 90,933,965 % 





WNLAND MARINE DEPARTMENT. 
CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Steeet, 


WESTERN BRANOM: 


KEELER &z GALLAGHER, General Agents. |=™"% BUILDING, 2413 VINE ST., 


CINOINNAT!, OFFIC. 


























WHY TO INSURE IN AN AMERICAN COMPANY. 


AMERICAN COMPANIES ARB THE LARGEST; 
of the six companies be G Se “Continental” report- 
ing OVER TEN MI om © DOLLARS ASSETS, only one 
is foreign, and its U. S. assets are L. than those of the 
“Continental.” 
AMBRICAN COMPANIES ARE THE STRONGEST; 
of the four companies (including the “Continental” ) whose 
reports show a surplus to U. 8. policyholders EXCEEDING 


WHY TO INSURE IN THE CONTINENTAL. 


Is = inate Company, owned by Americans and managed by 
mericans 

Does business under the Safety Fund Law, making its policy “Con- 
flagration Proof.” 

Assets $11. 599,011) and one ($5,901,828) to policyhelders are 
larger than those in the of any toreign company. 

Paid in full all losses incurred in the "arent Chicago and Boston 
conflagrations. 








FIVE MILLION DOLLARS, none are foreign. 

COSTS NO MORE. 

Why patronize foreigners when you can get the same thing 
at the same price from fellow-countrymen? 

GIVES BUSINESS TO THOSE WHO GIVE YOU BUSINESS. 
Stockholders of the American Companies are their partners, 
and as they are distributed throughout the United States 
they are doing business with you. 

PROFIT, IF ANY, REMAINS IN THIS COUNTRY, 
contributing to the general prosperity, which in turn benefits 














Since organization its loss payments to policyholders exceed Forty- 
seven Millions of Dollars. 

You secure, if desired, the advantage of inspection by experienced 
men, and will be furnished on request with information regard- 
ing safe construction of buildings, etc. 

Prompt attention to loss adjustments ensured by the organized 
force of traveling men which the Company's large business 
enables it to maintain to cover every section of the country, 
and which a smaller company could not afford. 

Organized in 1852, its fifty years of successful business prove its 
financial em conservative management and fair treat- 
ment of policyholders. 




















Py ne boy me Building, 
Cedar St., New York, 


THE CONTINENTAL FIRE INSURANCE COMPANY, 2 Bid, 


Dept., 
Rialto Bids. Chicago, Ill. 





D. W. C. SKILTON, President. 
EDW. MILLIGAN, Seoretary. 


Surplus to Policyholders, $3,116,250.56. 


J. H. MITCHELL, Vice~Presideng, 
JOHN B. KNOX, Assistant Secretary. 





Total Losses Paid, Over Forty-Seven Million Dollars. 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX Outstanding Losses, $454,788.57 Amets, $5,953,444.45 Reinsurance Reserve, $2,382,405.32 Net Surplus, $1,516,250.56 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Comer Fourth and Elm Streets, CINCINNATI, OHIO. 


| LOVEJOY & SPEAR, Managers. 








AGENCIES IN ALL CITIES AND TOWNS. 




















THE WESTERN 


UNDERWRITER. 








Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. D. Mpap, 


President 


H, E. Meap, 


Vice-President. 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 
ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 


WM. F, STIFEL, President. 
?. RIESTER, Secretary. ANTON REYMANN, Vise-Pees’t. 


S. W. RICE, Special Agent. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


Cuas. W. ScHENK, 
Secretary. 








General Agent Western Department, 
CINCINNATI, O. 


Per States ef Ohic, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lowa, 
Missouri, Kansas, Colorado and Nebraska. 


Columbia 


INSURANGE GOMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 





E. M. THRESHER,. 
President. 


O. 1. GUNCKEL, 
Secretary. 





¢. B. BUNKER, President. PRANKLIN H. HEAD, Vice-President. 
A. A. SMITH, Secretary. 8. G. B. ALEXANDER, 2nd Vice-Prest. and Gea. Migs, 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance. 
More Than Four Million Dollars Paid to 
Policy Holders. 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 


Orneaxizep 1864, Oneanizep 1881. 


GAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $O7340R 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Assets $572,002.80, Surplus $396,892.19 


Cincinnati, Ohin 


1902. 


INSURANCE 


NATIONAL COmeany.. 


OF CINCINNATI, OHIO. 





Capital $250,000, 
¥. A. ROTHIER, President. 
ADAM BENUS, Secretary. 








General Insurance—State of Ohio Only. 


G. W. POHLMAN, 


President. 


E. W. BURNET, 
Secretary. 


GARDNER EB. MEEKS, State Agent, 
Columbus, Ohio. 


Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (836. PERPETUAL. 


Capital - $150,000 Assets - $304,668 
Surplus to Policyholders = $237,007 


Winrigp S. Huxti1, Jr., Seep 


Telephone 787 Main. 





Wriiam H, Catvert, President. 


131 East Third Street. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity: | 


Carefully Invested Assets on January Ist, 1902, of $5,250,023.40, reserved 
as follows for the protection of policyholders. 


" JAS, ©. JOHNSON, President. 
Secre 


tary. 
\QS8SES PAID MORE THAN ©10,000.000.00 
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OFFICERS, 


C. M. Kge.er, Asst. Secretary. 

E. H. Irwin, Actuary. 

W. L. Eaton, General Attorney. 

c. C. CROWELL, Secretary. W. H. Kennepy, Supt. of Agents. 

¥. H. Nicuo is, Asst. Secretary. CRAYKE Priest_eY, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, @100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 
State of lowa, December 81, 1901. 

First Mortgages, Iowa Farms, $677,050.00. Value, $1,913,273.00 

Loans to Policy holders, 18.829.35. Reserve 28,182.28 
Total (Ratio 35.854) $695,879.35. $1,941,455.28 


The NORTHWESTERN LIFEandSAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
sbare costs $2.50 a month; $7.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Fach share is guaranteed to produce the sum of $300.00 in ten years.with tMe addi- 
tional profit of interest. lapses, and all interest on such lay se fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share toone hundred Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a — easy to maintain. No possible chance of Mss, as ever 
dollar is guaranteed to the policyholder whether he lives or dies and is secured wit 
a deposit with the State of Iowa. 


AGENTS WANTED. 


Reliable, energetic and experienced agents can treble their commission earnings 
by selling our ten-year endowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ta. 
L. E. SPENCER, Mgr., Chicago Gen'l Agency, 1501-3 Marquette Bldg., Chicago, IIl- 


TRUSTEES. 


G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of Iowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & Trust Co. ; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Kank, Panora: W. L, Eaton, Speaker lowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver Colo.; 
J. B. Tinker, Mason City; F H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 


D. F. Witter, President. 
ARTHUR REYNOLDs, Vice-President. 
G. W. Marquarpt, Treasurer. 





SURPLUS LINES. 
The New York and New England Underwriters at Lloyds. 


Henny ALTENBRAND, l’res. Manhattan Malting Co. New York. 

Cc. Vv. V Guntruer, Banker, 2 Wall Street, New York. 

E. A. PinkNxey, Gen. Mgr. Steelton Gas Co., Steelton, Pa., and Gen. Mgr. and 
Treas. Middletown Gas Co., Middletown, Pa. 

. Fiske, A. C. and J, A. Fiske, New York. 
. Tecetiorp, Vice-Pres., Western Anthracite Coal Co., 
Spanish-American Iron Co., 71 Broadway, New York. 
SaMUEL II. []lanrincron, Consulting Engineer and Electrician, 143 Liberty 
Street, New York. 

Ropert Il. Evvenr, First Asst. District Atty., Kings County. 

Joun If. Love. Je., with Botany Worsted Mills, New York. 

James []UNTiINGTON RipLey, Managing Director Boston Occidental 
Co.. 11 Broadway, New York. 

Etus B. Sorrmwortn, Tres. Washington Electric Light & Power Co., 68 

William Street, New York. 

Lewis FI. STarKeEy. Cashier City Trust Co. of New York. 

Cc. C. Tecetuorr, Treas. Railread Securities Co., 120 Broadway, New York 

HERBERT BUXTON, Insurance, 76 William Street, New York. 

CHARLES LL SMITH. President Verrath Plate Co., Brooklyn, N. Y. 

A. CRITTENDEN Fiske, A. C. and J. A. Fiske, New York. 

THomas II. WALKER, Broker, 256-257 Broadway, New York. 

WituiaM C. Dornin, Vice-Pres. and Treas. American Lead Corp., 
Pres. of the Iludson River Rank. New York. 

James O. SHEARER, County Official. Northumberland County, Milton, Pa. 

J. D. Bremer, New York, former Secy. Erie Fire Insurance Co. : 

CHARLES E. Rinc & Co., Insurance, New York City. 

JAMES H. Grapy, Commission Merchant, 44 [arrison Street, New York. 

LeonarD B. Drowne, Real Estate, Brooklyn, N. Y. 

J, SEvERIN CHARLESON, Secy. and Mgr. American Lead Corp., 11 Broadway, 
New York. 

AVERY CLINTON SICKELS, Pres. Steelton Gas Co., Steelton, Pa., 
Middletown Gas Co., Middletown, Pa. 

J. J. VAN Horne, Publisher, 18-20 Rose Street. New York. 

Paut Hunter, of Scientific American, New York. 

GILgerT HunTeR, Mgr. New York Laundry Machinery Co.. New York. 

JamEs R. FANcuHeER, of Fancher & Ketcham, 20 Nassau Street, New York. 

James S. IFILt, 323 Walnut Street, Philadelphia. 

Epwarp Lracu, 216 Front Street, New York. 


Bremer, Fiske & Ring, Attorneys, 80-82 Williams St., New York. 
J. B. Roddick, General Agent, 177 La Salle St., Chicago 


and Asst. Sec. 


Mining , 


former 


and Pres. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $1,000,000,000 
attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


_Any honest, capable and industrious man, who is willing to begin at the bottom 
&na acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his pe establish his claim to 
the highest position in the field: It is within his certain reach. The oppestunisies 
for merited advancement are unlimited. All needed explanations will furnished 
upon application to the Company’‘s Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS. 

James S. Roperts, Secretary. 

J. R. Ricnarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass’t Secretary. 
James M. Crate, Actuary. 








Joux R. Heceman, President. 

Hatey Fiske, Vice-President. 

Grorce H. Gaston, 2d Vice-Pres't. 

Grorcz B. Woopwarp, 3d Vice-Pres’t. 
8 H. Wittarp, Medical Director. Hon. Stewart L. WoopForp, Counsel. 

W.S. Manners, Asst. ‘ “ A. 8. Kniaut, Medical Director. 


THomPson, Cashier and Ass’t Sec’y. E. M. Hotpen, Ase’t M 














49th ANNUAL STATEMENT 
“\u * 
tan 


A, H. SAWYER, President. W. H. STBVBNS, Secretary 


Capital, - - - - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, - 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and [ichigan, Columbus, Obie. 
F. W. ALEXANDER, Special Agent for indiana and Kentucky, Indianapolis, Ind. 
L.S.MacENANEY, State Agent for il1., Wis. and No. Mich. , 195 La Salle St., Chicago 





ORGANIZED 1870. 
SEMI-ANNUAL STATEMENT OF THE CONDITION 


OF THE 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 





JUNE 30, 1902. 
CASH CAPITAL . ; ‘ ‘ ; $200,000.00 
Reserve for Reinsurance ‘ ‘ 549,585.65 
Net Surplus . 90,058.13 
TOTAL ASSETS $974,837.47 
GEORGE BRUMDER, President, FRANK DAMKOEHLER, Secretary. 





W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House Block, Detroit, Mich 
H. A. BARTELS, Special Agent. 








The Columbian National Life 
Insurance Com PAMLY , P0870", mass. 


Incorporated under the 
laws of Massachusetts. 








PERCY PARKER . 


: President 
WM. BUTLER WOODBRIDGE 


2nd Vice-President 














INCORPORATED 1865. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 


ee NY SM sk bcc baba beenpdetetededacccayseerd $3,964, 705.69 
Cash Capital ae 200,000.00 
Liabilities, including reinsurance. .... oe 2,589, 430.23 
re :étdenhenwent .+ 1,175,275.46 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t See, 











Cc. 0. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERMANI 


ORGANIZED 1859. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1902, 
es CRBNAI ao 0000 cccege 00 c000 0600 c0be 26406008 boon case cuss 090400009508 cone $1,000. 





FIRE INSURANCE 
COMPANY... 


Reserve for Unearned Premiums...... 2... .-.-cccees eee ceeeeee . 1,782,129.03 
Reserve for Losses and all other Claims.............---sseeeceeseeeeseees 168,409.07 
pee a 5c nccvec cdsc suse Sede Gnb0 04009 00.-0640b000 0000 0000 0000 0060 gesuee 2,484,447.51 

eG Ris 0008 ckce deen ctia déec bvotreies shaweresed heed bonncceisene $5,429,985.61 


HUGO SCHUMANN, President. 


, Cuaries RurKsaver, Secretary. 
by ice-Presidents. Gustav KEur, Ass’t Secretary. 


WESTERN DEPARTMENT. 
E. G. HALLE, Manager, Royal Insurance Bidg., Chicago, Ell, 
M. W. CLAYTON, State Agent, Troy, O. 


Fr. Von BEENutTH 
Gro. B. Epwarps 
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Provident Savings Life Assurance Society 


OF NEW YORK. 





EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office; or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848, 


FRED E. RICHARDS, President. s 

ARTHUR L. BATES, Vice President. Portland, Maine. 

Address { THORNTON CHASE, Supt., 84 Adams St., Chicago, Ill. 

either | EDSON D. SCOFIELD, Suft., 1110 Am. Tract Society Bldg., 150 Nassau 
St.. New York City. 


LONDON GUARANTEE AND ACCIDENT GO. 


(LIMITED) 

OF LONDON, ENGLAND. 

7 HEAD OFFICE—MANHATTAN BUILDING 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER, 











Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gen’! Agents Illinois; Missouri and Indiana, Gen’! Agent Mid igan, 1229 Majestic Bid. 
New York Life Building, Chicago. “ Detroit. 





| 








TO FIELD WORKERS 


THE PRUDENTIAL 


Is now offering ‘° : 
—===————— ordinary business most 


advantageous contracts, with liberal first year 
and renewal commissions, securing not only 
immediate returns, but alsoa continually increas- 
ing annual income, the direct result ofsystematic, 
intelligent effort. The equipment is a most 
varied line of policies, on both ParticiPATinG 
AND Non-ParticiPaTING Prans, thus enabling 
the Agent to meet any condition or emergency, 


Address 


The Prudential Insurance Company of America 
JOHN F. DRYDEN, PresipEnr. Home Office: Newark, N. J. 

















The increase in business written for The Western 
and Southern Life Insurance Company is only equaled 
by the improvement in the quality of the business. 


_ Good company to be with. 


W. J. V/1LL1aMs, Henry Boat, FRANK CALDWELL, 


Secretary. Director of Agencies. President. 


Home Office, Fourth and Broadway, Cincinnati, Ohio. 





CHARTERED 1866... 
THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, CONN. 


Gso. E. Kzensy, President. Cas. H. Bacau, Secretary. 

Issues policies upon all the latest plans and most liberal conditions. 

Its ORDINARY LIFE and LIMITED PAYMENT CONTRAOTS become 
ENDOWMENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowmeut, end Life-Endowment-at-Age-80 Policies, in 
@mounts from $10 to 8500, from Ages 2 to 60. 

These poticies are plain in terms and conditions. 
ful? immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$22,000,000 Paid to Policyholders and Beneficiaries. 
PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BES17- 


All contracts are in 





NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
CENCINNATI, - - + = = = 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 


The Banker: “eserve isa Home Company backed by responsible business men 
of Cincinnati. [tu.fers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 
of soliciting FOR A HOME COMPANY are obvious, 

All inquiries carefully attended to. 

P. F. SWING, President, 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
W. W. SUTTON, Treas. 





OHIO, 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 








What is the use of saying ‘‘the best company,” or ‘‘ the 
strongest company,” or ‘‘the largest company ?” 


They all say those things. 
WE SAY SIMPLY 


|THE PENN: MUTUAL LIFE 


INSURANCE COMPANY 


| OF PHILADELPHIA. 


ORGANIZED 1847. 
THAT TELLS THE WHOLE 


| Ike 


or New YORE. 


LARGE BENEFITS. 


STORY. 


Accident 
and Health 
Policies. 


BEST COMMISSIONS. 








LOW RATES. 





Assets, - - $999,667. Surplus, - ~- $390,484 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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We do not believe in talking a man into buying an article. Merely desire to impress upon you the fact ‘that 
our supply department carries in stock every form of insurance record, book and blank. We handle almost the 
intire output of policy labels for the insurance trade. Satisfaction guaranteed. Send for a catalog. 


THE WESTERN UNDERWRITER CO., 


CINCINNATI. CHICAGO. 














, JAMES NICHOLS, PRESIDENT. 


National pa eect CO MMERCIAL 





Fire Insurance ORGANIZED 


NOV. 27, 1871. 


Company of Hartford, Conn. a» UNION 
































Capital Stock, all Cash...........cceee «ss eeeeeeeeee sees sees sere sees 1 000,000.00 
Funds reserved to meet all Liabilities .........s0++eeecceeceeesseeee BDU 7.909 63 
Net Surplus over Capital and all Liabilities............-.s00.-s00 1,533,879.71 | Assurance Company, Ltd. ; of London. 
| 
Total Assets, Jan. 1, 1901...........eeeee eens shen baie Sees .»--$4,851,789.34 
Western Department, Chicago, IIL: | UNITED STATES BRANCH: WESTERN DEPARTMEN?: 
FRED S. JAMES, GENERAL AGENT. | Cor. Pine and William Sts., 31g Dearborn Street, 
GEORGE W. BLOSSOM, Ass'T GEN'L AGT. NEW Y@RK, CHICAGO, 


CyHas. RICH4ROSON, 20 Asses GEn't AGT 


THRIDELITY & CASUALTY COMPANY, tox ol irene Coma 








97 TO 103 CEDAR STREET, N. Y. CITY. S. H. RHODES, Prest.; ROLAND 0. LAMB, Vice-Prest. and Secy. 
TEL 5 sca paees vic sus iwesvenesdvnness $ 5,190,465.29 a = 
pong FE 8S BERR ORR: oneei aes 4 Issues the most desirable forms of Life, Endowment, Term and Install- 


: ment Policies. Annual Dividends. Cash and Paid Up Values. 
CasuALTY INSURANCE SPECIALTIES, 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. | The Most Liberal Conditions of Any Policy in the Market. 


CASUALTY—Personal Accident and Health, Liability, 
Burglary, Plate Glass, Steam Boiler, Elevator and | See Our Policies and Terms Before Engaging Elsewhere. 

















Fly wheel. 
OFFICERS: EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 

GEORGE F. SEwarp, President. 

Rosert J. Hitwas, Treas. and Secy. HENry Cross.ey, Asst. Secy. 7 wea 
‘RANK E. Law, 2 . Secy. 

Frank E. Law, 2nd Asst. Secy ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 
J.C. CAMPBELL, State Agent for Ohioand West Virginia, Board of Trade Building, 
Columbus, Ohio. 
CHAS. S. HOLLINSHEAD, E. R. DANNELS, Secretary. 
Presidents. M. JOS. NOWLAN, Asst. Secretary. 


INCORPORATED 1861. 


UNION—OF PHILADELPHIA | THE BERKSHIRE LIFE INS. C0. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
INSURANCE COMPANY. JAS. W. HULL, Secretary and Treasurer. 


j All policies now issued by the Berksurre give to the insured all the advantage 
| INCORPORATED 1804. | LOSSES PAID, $18,070,003.00. | of the perfected Non-forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency, examine the new policy contract 


S. E. CATE, Genl. Agent, | D.E. JULIAN, Special Agent. | now being issued by the Berxsurne. 









































No. 205 La Salle St. M. F. GRIM, Special Agent. — alas 
CHICAGO, ILL. 4914 N. Hight St JOHN THOMAS, Gen’l Agent NorthernOhio, © JOHN A. RINGOLD, Gen’l Agent Southern Obio, 
nla g ne 315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Cincinnati. 
ILLINOIS, WISCONSIN, MINNESOTA, COLUMBUS, 0. WILLIAM D. WYMAN, General Agent for Illinois, 
IOWA and MISSOURI. OHIO, MICHIGAN and KENTUCKY. 100 Washington St., Chicago. 
Nor the Smallest—8th in 1902 Business. | 
But one whose Merit makes R 245 ei 
it a profitable Company for E ; ESTABLISHED /885 e i 
THE MAN BEHIND THE HOME t: CHARLES BROCK-JONES & CO. .| 
to Insure in, or to work for as an Agent. A: THE TEMPLE, CHICAGO. & 
e on . B) MANAGERS T 
The Fidelity Mutual Life eee ee 
Ee. — OF CHICAGO, ILL. — Ss. 
. ° | ) ( LEADING UNDERWRITERS OF THE WEST ) 4 
Insurance Company of Philadelphia 
For Agency ly t 
ALEXANDER McKNIGHT, L. G, FOUSE, 
Vice-President. President. 














6 THE WESTERN UNDERWRITER. 





THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 W. Fourth Street, Cincinnati, Ohio. 


Reorganized and doing a strictly conservative business. 








CAPITAL $200,000. 


SURPLUS, $55,000. 








WILLIAM WOOD, Secretary and General Manager. 


JUDGE M. DONNELLY, President. 


F. D. PRENTICE, Vice-President and Treasurer. 





INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, ... ......1901. 
$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies on Ordinary Life, Limited 
Payment, Endowment and Annuity Plans. 


A District Agent Wanted for each county in Ohio and Kentucky, to 





whom a liberal contract, with renewal commissions and exclusive ter- 
ritory will be given. 


The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFPICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. G. TURNIPSEED, President. 





INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 


Licensed by the Insurance Department of Missouri. 
$ 250,000.00 CASH IN MERCANTILE TRUST CO. 
750,000. 00 SUBJECT TO CALL. 
$1,000, 000.00 TOTAL AVAILABLE ASSETS. 
THE UNDERWRITERS ARE: 


GeorceE L. ALLEN, President Fulton [ron 
Works 

W. K. Brxsy, President American Car & 
Founary Co. 

R. 8S. Brookines, Vice-President Sam‘l 
Cupples Woodenware Co. 

JAMES CAMPBELL, Banker. 

MURRAY CARLETON, President Carleton 
Dry Goods Co. 

H. N. Davis,Pres. Smith & Davis Mfg. Co. 

Joun D. Davis, Lawyer. 

R. b&b. Duta, Managing Director Conti- 
nental Tobacco Co. 

D. R Francis, President D. R. Francis 
& Bro. Commission Co, 

Jos. M. Hayes, President Jos. M. Ilayes 
Woolen Co. 

Samus. M. KENNARD, President J. Ken- 
nard & Sous C- rpet Co. 

I. HW. LionperGer, Lawyer. 

P. C. Marrirt, Capitalist. 


GEorRGE D. MARKHAM, Senior Partner W 
H. Markham & Co. 

Evias MICHAEL, Secretary and Treasurer 
Rice-Stix Dry Goods Co. 

I. W. Morton, Advisory Director Sim- 
mons Hardware Co. 

Tuomas H McKirrxick, President Har- 
gadine-McKittrick Dry Goods Co 

DaNiEL C. NUGENT, First Vice-President 
B. Nugent & Bro. Dry Goods Co. 

EsEN Ricwarps, Vice-President Mexican 
Ceatral Railroad. 

Joun Scu.iin, Capitalist. 

E. U. Simmons, Advisory Director Sim- 
mons Hardware Co. 

Corwin H. Spencer, Capitalist. 

D. D. WALKER, Capitalist. 

Festus J. WaprE, President Mercantile 
Trust Co. 

Rotita WELLS, Mayor of St. Louis and 
Presideut American Steel Foundry Vo. 





| Applications to W. H. MARKHAM @ CO., Attorneys and Managers. 


Century Building, St. Louis. 





The NORTHERN CENTRAL 


LIFE INSURANCE CO., 


§35, 536, 537, 538 and 539 The Spitzer Bldg.» 
TOLEDO, OHIO, 


Has the cleanest and best contracts sold. 

Policies in Amounts from $100.00 to $25, 000.0C 
Payments Monthly, Quarterly, Semi-Annually or Annually. 
GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 

W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 








WANTED AT ONCE 


ACTIVE AND HUSTLING AGENTS 
to represent our Personal Accident and 
Health Departments # *% #*% *% & 








ADDRESS 


Maryland Casualty Company, 


Home Office, Equitable Bldg., 


BALTIMORE, MD. 
JOHN T. STONE, President. 
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HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 





PRINCIPAL OFFICE : 
Nos. 207 and 209 

MADISON STREET, 
CHICACO. 


LONG DISTANCE TELE- 
PHONE, MAIN 275. 


SOUTHERN DEPARTMENT ; 
Nos. 714 and 716 
WASHINGTON AVE., 
ST. LOUIS. 


1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 




















STANLEY N. COTTERMAN & CoO. 


145 LA SALLE STREET, CHICACO, 
GENERAL AGENTS FOR 


INDEPENDENT 
FIRE UNDERWRITERS 


OF ILLINOIS, 


Issue the New York Standerd form of policy and are open to write moderate 
SURPLUS lines on good risks at Full Tariff Rates. 


DEPOSITED FOR PROTECTION OF POLICY HOLDERS, $25,000. 


RECENT LOSSES DISCOUNTED AND PAID: 
Thomas J. Lipton Company, Chicago, Ill. Due August 4, 1902. Paid June 10, 1902 
Morrison & Company, Toledo, Ohio. Due September 9, 1902. Paid July 9, 1902. 
/as. H. Smith & Co., Chicago, Ill. Due September 22. 1902. Paid July 26, 1902. 
Hugo D. Loeb, Chicago, Ill. Due October 5, 1902. Paid August 5, 1902. 
W. Kaufmann, Indianapolis, Ind. Due Sept. 23,1902. Paid Aug. 15, 1902. 
The Bowler Foundry Co., Cleveland, O. Due Oct, 20,1902. Paid Aug. 26, 1902. 
Riverview Coated Paper Co., Riverview, ll. Due Oct. 21,1902. Paid Sept. 3, 1902 
Borg Chewing Gum Co., Chicago, Il. Due Sept. 29,1902. Paid Sept 29. 1902. 
Canaday, Gillum & Key, Mayfield, Ky. Due Dec. 1, 1902. Paid Oct. 1, 1902. 


PROMPT PAYMENT OF LOSSES. 





SO 
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THE On UNDERWRITER 


With which Is combined 
BLACK AND WHITE—Established isso 


PuL ished Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (4Etna Build 
ing). E. Jay Wohlgemuth, Manager; C. M 
Cartwright, Managing Editor. Subscrintior 
Price, Two Dollars a Year; Single Copies, 1. 
Cents Each. 


Entered at Chicago Postoffice as 
the second class. 


mail matter of 





A GOOD OLD YEAR. 
Vhis 


has 


been a very good old year to 
most of us. True, it has not been all roseate, 
nor has our goal been fully reached. Rich 


in its Opportunities and possibilities, we have 
disregarded the privilege offered to achieve 
still results, but even with the con- 
stant barrier that human nature usually forms 
to complete fruition, the 
grateful hearts. This is an age of optimism, 
of good cheer, of confidence in the eternal 
principles of right and justice. It is a splen- 
did world in which to live. There are noble 


greater 


year closes upon 


men in it, as well rounded characters as ever 
were formed. Periods may come when the 
shadows fall with exceeding darkness and 
the spirit of rascality and selfishness and 
greed stalks abroad. Such experiences are 


but vital tests of one’s faith and caliber. Our 
work may not be exactly as we would have it, 


our associates pursue courses that we would 
they might abandon, and the results all 
summed up at the end of the year may be 


disappointing, yet life, labor, family, friends 
and delightful associations and precious mem- 


ories make the old earth a grand habitation. 
At this gladsome Christmastide, when peace 
and good will are vouchsafed to all who 


would have them, it becomes us to reflect the 
spirit of the season and drink freely of the 
milk of human _ kindness. 


Tomes of the American Exchange and Re 
struck Purcell 
priation to circulate the Yates pamphlet. The 
talk John 
Juicy, so he resigned from the publicity com- 
Union. 


view for a munificent appro- 


Philadelphia was too strong for 


mittee of the 


ENCOURAGEMENT OF THE SMALLER COMPANIES. 

HE WESTERN UNDERWRITER has frequently 
voiced its sentiment in favor of the small and 
of the West. 


represent an important feature in the under- 


medium sized companies rhey 


writing canvass. A single institution may not 
be of particular magnitude and in the géneral 
scope of the picture would probably pass un- 
roticed. Collectively the smaller companies 
give a subdued tone to what otherwise might 
be a garish effect. 
These institutions 
Siate and 


locality? 


are factors in their own 
particularly in their own 


They have much of the savings bank 


more 


feature. Their section of the country looks 
upon them with more than ordinary pride. In 
comparison they are just as strong as the 


more pretentious institutions, and they have a 
balancing effect in They are 
a restraint to what might become an intolerable 
attitude on part of the large corporations. As 
a unit the influence of the smaller companies 
is healthful and advantageous. They are never 
dangerous and are more willing to serve their 
constituency honestly than most of the multi- 
millionaires. 


competition 


We admire the small, but growing institu- 
tions of our western field. We hope agents 


| 
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will give them their loyal support 
serve richly to live and prosper. 


They de- 
Any at- 
tempt on part of large companies to stamp 
them out should meet with the bitterest con- 
demnation. 

With the advent of the holiday season, some 


of the insurance desire to 


move obstacles in the way of Christmas pres- 


departments re- 


A two hours’ examination—a Christmas 


check for $250. 


ents. 
ARGUMENT FOR HIGHER RATES. 

The subject of increased rates has been for 

matter of 

sion by those interested in fire insurance, and 


some time a considerable discus- 
many figures have been made to show why 
rate is necessary to carry the 
In many cases it is difficult for the 
to convince the assured that the com- 
panics must get a higher rate. The assured 
net seem to understand why his build- 
ing which has been carried for five 
years past at I per cent must now be advanced 
and he must pay whatever the increase may be 
The question of the advanced price of ma- 
terials never seems to be taken into considera- 
tion. fact béen overlooked 

aithough it is one of importance. 


an advanced 


business. 


agent 


1 
qaocs 


or 


six 


alto- 

In 
five years there has been an increase 
building material of about 30 per cent. 
When a building is damaged, the companies 
must pay this repair the 
therefore the assured should pay the propor- 
ticnate in rates. Agents should bear 
and it is a good argument for 
when talking to the 
rates 


This has 
gether, 
the last 
in 
advance to loss, 
increase 
ind, 
them to uw 
the 


this in 1 
se assured 


about increased 


here are all brands of underwriting, just 
all of 
Some men seem to underwrite with their feet, 
their but 

‘] he of 


of them the 


as there are varieties cereal products. 


some with hands, and few with 


their brains. underwriters judgment 


of 
small- 


are rare, most follow course 


another. This is the safest plan tor a 


bored underwriter to follow 


DE CAMP ON COINSUR ANCE CLAUSE. 
General Agent De Camp of the Liverpool 
& London & Globe at Cincinnati, in a leaflet 

regarding the coinsurance clause, says: 
“The only equitable and scientific basis for 
rating property by insurance companies is one 


founded on the proportion of insurance to 
value. It is universal in marine insurance. 
‘Coinsurance is based on the equitable 


principle, that where the insured elects to stand 
as his own insurer upon any portion of his 
property—paying premium only upon that por- 


tion under direct insurance—he should be 
treated in the contribution to any loss, as if 
he were another company, interested to the 


same ainount as the excess, and should conse 
quently be held liable for a corresponding share 
of any loss.’ 

“The principle is good whether property be 
wholly or partially destroyed. It is especially 
applicable in partial losses. Most fire 
are partial. If all fires were total losses, in- 
surance companies would be ruined in a very 
short time. 

“Where property is lightly insured, partial 
losses are often total to insurance companies, 
and hence the liability of companies paying the 
whole of their policies (when premium has 
been paid on only a small part of the value of 
the subject) is greatly increased. If a prop- 
erty, for example, worth $50,000, has only $10,- 
000 or $20,000 insurance, the company should 
receive more per $100 to carry that risk than 
if it had $35,000 or $40,000 insurance, for’ the 
evident reason that the company not only has 
the possible total destruction to meet, Dut the 
vastly increased probability of a relatively small 
fire absorbing its whole policy, the company 
receiving premium on only a very small portion 
of the whole hazard. Under the eighty per 
cent clause the assured is a coinsurer in any 
loss to the extent of any deficiency of insur- 
ance below eighty per cent of value at time of 
fire.” 


losses 





LIFE COMPANIES AND.LIABILITY LINE 


Illinois Insurance Department Has as Yet 
Set No Formal Time of Hearing 
on the Question. 


Casualty men of Illinois are interested in 
the opinion of the Ohio attorney-general to the 
effect that a life company cannot do an employ 
In Illinois 
is licensed to do an employers’ 
7Etna Life is 
operating under its life insurance license 
question 


ers’ liability business in that State. 
the Travelers 
still 
The 
Illinois depart 
ment, but no formal time for hearing has been 


liability business, but the 


has been before the 


set, although attorneys for the two companies 


have briefs filed and are anxious to have the 
Inquiries at the department as 


to the A&tna Life elicit the information that it 


issue settled 
has no license to engage in employers’ liability 
lines. The company claims a right to operat: 
general 
probably go to the courts. 


under its license. The question will 


FRANK W. ADAMS IS PROMOTED. 

Frank W. 
has been manager of the Mutual Life of New 
York at Cleveland, will go to Richmond the 
first of the year to take charge of the State of 


Adams, who for several months 


Virginia for the Same company. He will be 
succeded at Cleveland by Walter G. Gilbert, 
now of Boston rhis change is a distinct pro- 


tor 
Cleveland 


Mr 


he 


motion Adams. During his stay at 
the 


business as it never did before, 


has mace district produce 
although, being 
the headquarters of the old state agency, Cleve 
land and vicinity were better organized than 
any other part of Ohio. Mr. Adams was one 
the Cleveland Association 


to the reecnt convention of the National Asso 


of the delegates of 


ciation of Life Underwriters of Cincinnati 
Before coming to Cleveland he was superin- 
tendent of agents in Maryland. 


OPINION GIVEN FROM NEW YORK. 
he attorney-general of New York has given 


the following opinion as to the status of the 
Toledo Fire and Marine, which is writing lum 
New 


“I am of the opinion that 


ber business through the country from 
York headquarters : 
an Ohio company having an office in this State 
and writing and issuing policies in this State 
on property situated wholly without this State, 
is transacting the business of insurance within 
this State.” his ruling will have an impor 
tant bearing on the suits now pending against 
“wildcat” companies located in Chicago, by the 
Illinois department. They have maintained all 
along that, inasmuch as they do not cover Illi- 


nois property, they cannot be held liable. 





GERMAN OF DES MOINES TO BEGIN. 


Des Moines, 
old German Mutual, will begin operations 


The German Fire of formerly 


the 
January 1t with $200,000 guarantee capital. B 
F. Loose & Cx 


only 


will be the managers. It will 


operate in lowa. 


MISCELLANEOUS NOTES. 


Rogers «& Rollo, the Chicago local agents 


will move their offices to the National Life 
building, fifth floor. 

E. F. Chapman, of the Detroit office, Michi 
gan Inspection Bureau, has issued to agents 
of the State the new classification of towns 
containing eight cities of the second class, nine 
of the third and 183 fourth class 

John M. Newburger, special agent of the 
Atlas Fire. who has had charge of Indiana, 


Ohio and Kentucky, will devote all of his at 
tention henceforth Minnesota, Michigan 
and Wisconsin. George Haas, who has been 
chief @@rk in the general office at Chicago, will 
take Mr. Newburger’s former place. 


to 
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LOCAL AGENCY ISSUES DISCUSSED 
Illinois Association Has Interesting Meeting 








The Illinois Association’ of Local Fire In 
surance Agents met at dinner at the Grand Pa- 
cific Hotel, Chicago, last Thursday evening. 
There was a larger attendance than was ex 
pected, especially of agents out in the State 
When a local agent pays his expenses to come 
to a meeting like this it shows that he has a 


deep interest in his business and wants to dis 


cuss its highest welfare with his associates. 
The meeting demonstrated the fact that the 
Illinois association is very much alive and can 


There 
men out in the State who 
representative of the highest 
type of local agents. One could not but ob 
serve the character of the membership as seen 
at this banquet. 

The success of the 


be depended upon in case of emergency 
are some excellent 


are thoroughly 


entertainment reflects 
credit on the hosts, who were the Chicago 
agents, and the committee in charge, which 
consisted of Frank F. Holmes, J. J. Van Every 
and Frank P. Sheldon. 

Thomas H. Geer of Cleveland, 
of the National Association of 
was not expected to be 
cided at the last moment to come, and he was 
given a royal welcome. It is probably with 
out precedent that a meeting of this kind could 
get together such able talent, 
leadership in the association movement. The 
speakers, in addition to President Geer, were 
George D. Markham, ex-president of the Na 
tional association; E. J. Tapping of Milwau 


the president 
Local Agents, 
in attendance, but de- 


representing the 


kee, vice-president of the National body; A. W. 
Neale of Cleveland, president of the Ohio 
association; Jacob Wachenheimer of Peoria, 
ex-president of the Illinois association; Clar- 


ence S. Pellet, ex-president of the Chicago Un- 
derwriters Association. 
President Charles P. Whitney of the Illinois 


association presided and did his part well 
fe fe 


Ex-President Markham spoke in part as fol 
lows: 

“The things that confront the local agent 
must be very serious, for the organization of 
these associations throughout the United States 
cannot but indicate an uneasiness in the local 
agency ranks. Some of you have heard me at 
associations dwelling again and again on the 
point that it is an extremely unusual and 
striking thing that men will take their own 
time and expend their own money to travel 
long distances to come together at these agents’ 
conventions. Of course they are somewhat 
more tempted when it means a good dinner; 
but. after all, it is not the idle man nor the 
junket-loving local agent that you see at these 
meetings, but it is the busiest and most ear- 
nest man that comes. There can be but one 
explanation to that, and we are not flattering 
ourselves when we say that underlying all of 
these associations is the highest form of pro- 
fessional enthusiasm. They are the men who 
wish to work out the evolution of the insurance 
business along lines of reason and good sense, 
so that the business shall be conducted in a 
placid, even a healthy way: and the fact that 
the business is not so done is one of the things 
that brings them together. But the real under- 
Iving reason for the rise of these associations 
throughout the country is the fact that the 
company managers, in their efforts at organ- 
ized movement, looking only upon their side 
of the question, have pressed over into the 
functions of the local men. This has been 
manifest in a number of ways, and we strike 
at the manifestation when we ask that we be 
allowed to share in the rates; that each agent 
be allowed to maintain his territory intact. 
without its being ruined by the appointment of 


another man to go around with him in the 

e locality, representing the same company 

nA reducing the competition +; mere ques- 
t of fT ri 

“Up to the time these associati began the 

} »b disorganized, and even now 





the agents in the State of Illinois are only par- 
tially organized. In some of the other States 
the organization is more advanced. It is a 
curious fact that organization is the most ad 
vanced in those States where the local agents 
have been most afflicted. Take, for instance, 
the Washington association, which you will 
remember was organized when the whole Pa- 
cific coast was being swept by disaster so far 
as the men were concerned gut they 
were far-sighted, saw what was coming and 
got together and organized for protection, and 
they stopped it at their state boundary and 
have never lost control of rates since that day. 
But in Wisconsin and Ohio the business had 


local 


to be ruined by state interference before the 
field seemed to be free for the local men to 
take hold. In Missouri we have only passed 
the first stage, but I trust the next stage is 
speedily coming. I did my best in the last ses 
sion of our legislature to bring on the next 
stage—the organization of the local men. At 
present it is illegal in the State of Missouri 
to organize, even though it be for the purpose 


of changing the present unsound and un- 
healthy condition of insurance matters, but we 
hope in the next legislature to have a law 
passed permitting us to organize 
+ 

“It is a very serious thing to have an anti 
compact law go through in any State, and it 
would be vastly better if it could be prevented, 
for prevention is better than a cure. I think 
that if an effort was made that after a term or 
two of your legislature you could get some 
provision passed by which the local men could 
take up the rating. You may think this is ab 


surd, and that there is absolutely no danger 
in Illinois of having an anti-compact law 
passed. I do not know how widespread the 


feeling may be that was manifest in the pro 
ceedings in Belleville against a compact man 
ager down there, but I judge from my ex 
perience in Missouri that there are a great 
many places in the State where the hostility to 
a compact rate is very deep-seated, although 
it may be unexpressed, and that if the move- 
ment should start in your legislature. perhaps 
by some sandbagger paid for so doing, it 
might not be a foolish thing to say that you 
can get an anti-compact law in Illinois. Of 
course you might stop it, temporarily, if you 
hired a lobby and expended a lot of money, 
but I believe that in Illinois, as I trust will 
always be the case in Missouri, the insurance 
business will face anything that the legislature 
chooses to put upon it rather than to be sand 
bagged. 


* 
oe 


. 
“Tf the indications at Belleville are only an 
outcropping of something that may exist all 
over the State, and you are going to have 


hostile legislation, or if you are going to have 
an anti-compact struggle here, I take it that 
the Illinois Association of Local Agents will 
have to fight the battle. Illinois should ap- 
preciate the importance of the issue, for you 
have the necessary population in your cities 
to control the vote in the legislature when the 
matter comes up. In Missouri we have three 
large cities—St. Louis, Kansas City and St. 
Joe—and many cities of the second class. My 
experience has been that to clearly demon- 
strate that the cities felt that a measure was 
wrong was a pretty good way to get it passed, 
for the majority of the men coming from the 
country districts are uninformed, and when a 
bill comes up for passage and someone from 
the city says, ‘You must not vote for that; it 
is a bad thing,’ they will sit back and say, 
‘Well, I don’t know; I guess if these fellows 
from the city are opposed to it, maybe it is a 
pretty good thing for us to have.’ 
“If there is going to be a struggle, 
lieve there is, the Illinois local association will 
have to bear the brunt of the battle, and I am 
going to make a suggestion, o— it may not 
please many of vou, and T may be blamed for 
making it, but I make it in all sincerity. I 
believe it would be a misfortune for the local 
agents association of Illinois to win out in 
the fight to defeat an anti-compact law if a 
struggle to pass an anti-compact law really 
reflected a condition of unrest throughout the 


as I be- 





State, for when such a condition exists it is 
like a stream running up behind a dafn—you 
may stop the stream for a time, but it is only 
a question of time when it will burst and do 
a great deal more damage than if allowed to 
take its course in the first place. If the time 
comes that the Illinois State Association has 
to fight and use its influence to stop an anti- 
compact law, I think it would be the part of 
self-preservation on the part of the local 


agents association, and the part of loyalty to 
your State, that you procure for the compact 
system such amendments as shall make it 


properly fit the conditions in the 


different lo- 
calities and remove the i 


eas 
Teal 


cause of irrita 
tion. 
e + 
. 
‘And that brings me to _the thing which 
some people say I have as a hobby, and that 


is the proper share of the pote: in conducting 
the business in their localities. I would sug- 
gest to the local agents association of Illinois 
that you make terms with the insurance au- 
thorities, so that the compact, if retained, shall 
be somewhat under the control of the local 


men. I would suggest that - compact man 
ager be made to realize that he holds his place 
only through the consent of the men of that 
locality, and make it possible to dine harge him 
by a two-thirds vote of the agents in his terri- 
tory. That would throw the responsibility of 


that man from the headquarters in Chicago to 
his own people, and it would make him serve 
his own locality, and when he serves his own 
locality hostility is not going to grow up in 
that locality. I would also have all appeals to 
Chicaro abolished, so that whatever is done 
in a locality has to work itself out in that lo 
cality. I make these suggestions for a modifi- 
cation of the system if you have to fight to 
maintain it. 

“T believe that there is a fundamental prin 
ciple involved in all of this anti-compact leg 
islation. There must be something serious, 
because there are sixteen states that have these 
laws. When we went up to Jefferson City and 
tried to have the insurance business taken out 
from under the anti-trust law and have both 
the companies and agents agree upon rates, we 
found it impossible. It could not be done 
The only thing we could do was to go after 
the Wisconsin law, where the local agents were 
permitted to make rates. In other words, we 
had to go to a man and say, ‘Yes, this situation 
is intolerable, but the only way you can fix it 
is to let the local men, men in your own town, 
men you know and can trust, get together, and 
they will figure this thing out and settle it for 
you.” That was the only argument we could 
make. 

“W _ in sixteen great states the insurance 
fraternity is stirred up to an extent that where 
insurance that ought to be harmless and wel- 
comed industry is struck at like that, we must 
know that there is something substantially 
wrong in the system, and I say that what is 
wrong in the system is that the local men are 
not partners on the spot in the transaction of 
the business 

+ 

“I was reported to have said in Louisville 
and Paducah that the agents ought to make 
the rates. -Of course it is absurd that the 
agents should make the rates, in the sense of 
dictating to the companies at what price they 
should sell their policies. Nobody can compel 
a company to sell a policy only at tbe rate 
they want to. But if the men at the head of 
the agents’ interests and on the agents’ side 
of the proposition use ordinary common sense 
they would endeavor to make the machine so 
work as to suit both the companies and the 
community. And if they are going to make it 
work to suit the companies they have got to 
meet the companies’ views and they have got 
to get the ideas of the companies into some 
method, so that when the work comes out it 
will meet with acceptation. It is not the names 
that are applied, it is not the system that is 
used, it is the fact that it exists. 

Of course when you talk about changing the 
method of doing business in a broad way like 
that you have a big job ahead of you and you 
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have to be thoroughly organized. Organiza- 
tion is the thing that has been lacking and the 
thing that has brought on the present over- 
interference on the side of the company in the 
function of the agent. Organization is going 
to be the thing that will bring back the agent 
to a proper partnership in the affairs of the 
business. Any agent who tries to push over 
into the ae s side of the transaction is 
just as earnestly to be blamed for interfering 
with the good of us all as you would blame a 
manager that tried to push beyond the com- 
pany’s functions to the agent’s rights. The 
local men have only one interest, and that is 
to have a peaceful, permanent, settled condi- 
tion of insurance rating, with the companies 
satisfied and the community satisfied, so that 
the individual agent can work out his success 
without the handicaps of nonunion and non- 
board and all sorts of competitive warfare 
+ + 

‘The same organization that will enable you 
to restore the local agent to that proper posi- 
tion in insurance affairs in the community will 
enable you to work out the sole agency propo 
sition. It all depends upon organization. And 
in conclusion I wish to emphasize the senti 
mental side of the business. There is not one 
of us that is wise enough, if we had the time 
to do it, to reach a sound conclusion on all of 
the phases of the business. With the best in 
struction that our friends of the insurance 
press can give us, we cannot get sound views. 
And why? Because it needs discussion; it 
needs clash and contending opinion, out of 
which truth comes. When your local 
ciation meets and some one of your members 
gets up and talks to you as I am doing, you 
may brush aside some things he says as being 
of no account, but there is always something 
that he says that sets you to thinking. It is 
the rule in our association that we 
action upon which the whole crowd is not 
unanimous, for we know that we cannot get 
unanimity upon anything but the truth. When 
you get that + absolutely develop the lines 
upon which the business will progress. That 
is the first point, and the second point is that 
in coming to these associations we are better 
men in the business. At least it has been my 
experience that I am a better man in the busi- 
ness. I mean that I am not only a better man 
in my thinking. but I am stronger in my busi- 
ness, because I have more heart in it. I go 
back to my business and I realize the fact that 
all over the country are a lot of men who care 
enough for our business to come to these as- 
sociations and work out these problems, and I 
go back home and take hold of things in an 
altogether different spirit. I think we are all 
made better insurance men by coming together 
at these insurance conventions. And_ then 
when we think of the immense line of local 
agents throughout the associations in the vari- 
ous states, sweeping upward along the lines 
of these great changes in the status of the local 
agent, such as the protection of his territory 
and a better partnership in the local rates, etc., 
we cannot but doubt that those things, meeting 
the judgment of so many interested and intel- 
ligent men, must be right, and we cannot but 
doubt that the wish of so many servants of the 
companies will in the end control their action. 

+ + 

Mr. Tapping of Milwaukee took for his sub- 
ject “Sole Agencies.” He took the ground 
that the expense of conducting the business 
was entirely too high; that companies were 
employing three or four men to conduct a busi- 
ness that required but One. These multiple 
agencies are traversing the same ground. The 
insuring public realizes that about half of the 
premium goes to expenses. This state of af- 
fairs is indefensible. High expenses, not high 
losses, are the trouble. Business men see this. 
They cannot be deceived. Multiplicity of 
agents is the outgrowth of preferred rates. 


asso 


pass no 


A sole agency should include the whole 
county. There is no need of the cross-roads 
agent. Distant customers in the county can 


be handled by mail. 


THERE IS AN OPENINC 

in a first paving insurance agency (non-union) in 
Northern Micbigan for a hustler, either asa solic- 
itor on salary ani commission or with a view of 
taking a partnership in the agency. If you are 
a hustling, experienced insurance man and inter- 
ested, write at once to X. Y. Z.. care THE 
WEsTERN UNDERWRITER Co., 164 La Salle St., 
Chicago, Ill. 
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Business men in dealing with factory 
tuals are convinced that our expense 
is entirely too large. The 
agencies is difficult to deal 
company 


mu- 
element 
question of 
with 
gives up all but one 
other grabs them up. 

Clarence S. Pellet of Chicago told of the 
benefits to be derived from local 


sole 
, because if one 


agency, some 


agents meet 
ing and discussing features of their business 
fe he 
Jacob Wachenheimer of Peoria said part: 


“Every year in the history of insurance has 
had, and will have, its particular trials, dis 
couragements and annoyances, which must be 
overcome or softened, and at present we have, 
I think, no greater burdens to bear than were 


borne by ogy who have preceded us or will 


be borne by those who follow us 

Local agency conditions to-day are not al 
together different from what they were in the 
early years of my experience, and as a whole 


are no worse than they were twenty or twenty 
five years ago. True, there has been a mate 
rial change in conditions, in hazards, and in 
methods employed, and the local agent who 
makes a study of his business has been com 
pelled to keep pace with these changes, but the 


salient features and troubles incident to xeen 
competition have not materially changed. It 
can be said that the character of many local 


agents of the modern type has failed of favor 
able development, or perhaps it would be more 


nearly correct to say that a great number of 
men of poor character and insufficient ability 
have found their way into our ranks in late 
years, to which fact can be directly traced 
most of the evils with which we have to con 
tend. 


“However, I do not think any business that 
is uniformly profitable, without interruption, 
can continue in a healthy condition. It would 
attract too much capital and build up abnormal 
competition, and by the same token I believe 
that a certain amount of trouble, occasional 
setbacks and moderate storms in the insurance 
business are wholesome for us. They beget 
improved methods and advanced ideas and 
lend an interest and zest to our daily work 
that is beneficial and helpful 

“If local agency conditions were absolutely 
satisfactory and everything was running along 
smoothly it would not be a healthy condition 
It would retard development and the sphere 
of usefulness of the local agent would dimin 
ish. Certainly no one will deny that under 
such perfect conditions the leaders among 
local agents would be without a mission. 

‘There is no harm, however, in reaching for 
the ideal, impossible though it may be, and if 
I should refer to any particular needs of local 
agents I would say that we need more co 
operation and a higher standard of business 
ethics among ourselves 

+ + 

I sometimes wonder if the local agents of 
the country fully realize their true position and 
importance in the field of underwriting; how 
much they can do for good or for evil; how 
much they can do to elevate or bring into ig- 
nominy our calling; how much they can do 
that will reflect honor and credit, or dishonor 
and discredit, upon themselves? Surely many 
do not, for if they did the evil practices which 
beset 


our business in our own ranks would 
soon disappear. long as we have among 
us many such anes it behooves us, and I 


consider it one of our most important and es- 
sential duties, to foster a system of education 
and enlightenment among ourselves, and I 
know of no better vehicle for that purpose 
than this association. 

“The real local agents are distinctively the 
men on the firing line on the various insurance 
battlegrounds of the country. They are the 
men who face the overwhelming armies of in- 
surers. They battle for correct practices. 
They fight for what is just and right, for the 
principles time and experience have proven 
to be true, and while doing this they unfor- 
tunately have to battle also with traitorous lo- 
cal agents—men who should never have been 
commissioned for duty among those at the 
front. Their dismissal from service would be 
of incalculable benefit to companies and loyal 
agents, who would be inspired thereby to 
loftier ideals and greater loyalty. 

“The local agency conditions of to-day are 
burdened with many troubles due to a lack of 
harmony and co-operation on the part of the 
companies. So long as the companies continue 
to disagree upon many vital questions of un- 
derwriting and agency methods, so long will 
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their local representatives be working cross 





purposes and under a marked disadvantage 
Harmony and operation among the compa- 
nies will beget like conditions among local 
agents. When the day of unanimity among 
companies dawns, the disloyal agents with 
‘dark lantern,’ ‘rubber shoe’ nethods who 
now infest our ranks will speedily seek otMer 
vocations 

The time must. come when s will 
realize that the public sees ref in the 
character of their local agents the character of 
the companies, and when this great truth is 
revealed to them a new day will dawn in local 
agency conditions, full of hope and reward for 
the true agent. Already many companies look 
to the skilful, intelligent local agents to work 
out correct practices and needed reforms in 
their various communities, and it is one of the 


features of present local agency 
a comparatively few 
and devote 


conditions that 
agents must take the 


much of their time and 


lead 
thought to 


the perplexing problems that require solution, 
to the end that the best interests of the com 
pamies and agents alike may be conserved 


“For the purposes of this work organizatior 
is necessary. Local ‘iations must be main 
tained in order to make the efforts of these 
leading agents effective. For these reasons no 
antagonism to local associations should exist 
in any quarter. We should, however, exercise 
great care and wise judgment in our i 
tion deliberations, to the end that we 


assoc 


associa 
may not 


meddle or interfere in matters which are es 
sentially company affairs, and which it is the 
prerogative of the stockholders, who furnish 
the solid cash, to control 
a 
“We have a field of usefulness extensive 
enough without encroaching upon territory 
outside of our jurisdiction, and it should al- 
ways be borne in mind that only so long as 
we can show that we are useful and of material 
benefit to the companies will they second and 


support our efforts. It is only by 
tious and conservative 
about the condition of 
which will cause the companies to seek our co 
operatiow and look upon our association as a 
helpful adjunct in the business of fire under 
writing. 

I do not wish 


wise, cau 
action that we can bring 
respect and confidence 


to be understood as being op- 


posed to activity along proper lines. I am a 
believer in new ideas and advanced methods 
As Raleigh said, ‘I rather choose to endure 


the wounds of those darts which envy casteth 
at novelty than to go on safely and sleepily 
In the easy ways of ancient mistakings.’ Sut 


let us keep well within the pale. In the words 
of the poet, ‘Act well your part; there all the 
honor lies.’ ” 

xr 

\. W. Neale of Cleveland spoke of the 
“Perils of Prosperity,” and said: 

“It has been said of fire insurance that it is 
the only business that is not able to stand 
prosperity, and it seems to some of us as 
though this were true. Within two years it 


was found to be 


absolutely necessary to largely 
increase 


rates. The machinery could not be 
set in motion quick enough last year to put the 
business upon a profitable basis. If fortune 
will favor us, however, a few days longer, our 
companies can hope to close their books this 
year with the balance upon the right side of 
the ledger. Yet what an anomaly confronts 
us? With the first profitable year in a 
of unprofitable years not yet closed, 

ominous-looking clouds arising upon 
insurance horizon. But a few short 
ago liberal advances were deemed necessary 
all along the line to save the business, to save 
the big companies from further uncomfortable 
decreases in already reduced surplus accounts, 
to put a stop upon the further exodus of for 
eign capital, and to save some of the smaller 
companies from absolute ruin. But with one 
good year not yet closed there is apparent an 
undercurrent of that bodes ill for 


series 
there are 
the fire 
months 


restlessness 


the business. Companies are charging each 
other with bad faith, and are said to have 


given instructions to protect 


their business, and, 
it is hinted, 


are quietly at the same time pro 


tecting the other fellows’ business. It is in 
deed too bad that such a state of affairs should 
have been precipitated so soon after local 
agents were informed in no uncertain sound 
that radical advances were absolutely impera- 
tive 


“In calling attention, as I have on one or 
two recent occasions, to these evils, I do not 
wish to be considered a pessimist, because I 
am not. I am thankful for the privilege of 





10 


living in this glorious twentieth century, under 
the glorious flag of the greatest country upon 
God’s green earth, a country that transacts the 
largest fire insurance business, and where fire 
insurance is of more importance than in any 
other country of the world. I am happy in my 
chosen vocation of fire underwriting, and I am 
deeply interested, as I think every thoughtful 
local agent should be, in the welfare of the 
business, not only of his own agency or of his 
own town, but of the whole country. That is 
why I try to be a useful member of my own 
board, of my own state association, as well as 
of the National Association of Local Fire In- 
surance Agents, and I want to take this op- 
portunity of saying to you gentlemen here to- 
night that it would mean a great deal for the 
future prosperity of our business if every real 
local agent ‘should get into line and become a 
loyal member of the three great divisions of 
local agency work, viz., your home board, your 
state association and the National association. 
The small dues involved would probably be 
the best investment you ever made. I say then, 
gentlemen, that one need not be considered 
pessimist if he pauses now and then in the 
great rush of business to take account of the 
drift of things and study causes and their ef- 
fects. To be forewarned should mean to be 
forearmed. 
+ 

“We are all humanly selfish, 
overdeveloped will beget greed. Companies 
are not abstract propositions; they are domi- 
nated by human agents called managers, who 
in turn appoint to represent them local agents, 
who are also human. Both of these classes 
of agents are generally ambitious to increase 
their business interests. This ambition per se 
is laudable. All. however, are not willing to 
use fair means to attain the desired end, and 
this is where the trouble lies. One will violate 
his obligations to his fellows on the sly, others 
more open-handedly and with impunity, and 
still others will not take upon themselves any 
of the obligations due to the great whole, being 
willing to receive the benefit accruing from the 
association of others while remairing on the 
outside, a free lance themselves. This is not 
claiming that the insiders, as things exist to- 
day, are altogether right. nor that the outsiders 
are altogether wrong. It is simply the state- 
ment of an unfortunate condition that ought, 
end some of us think could, be largely reme- 
died. 


and this trait 


tt +t 

“On account of certain peculiarities of the 
business there are two great classes of com- 
panies—associated and non-associated—and as 
long as these peculiar conditions exist the two 
classes of companies will no doubt exist also; 
and it sometimes seems as though there was 
not much love lost between them; indeed all 
of the associated companies do not entirely 
dwell together in a state of brotherly love. 
One reason for the latter is that while they 
want to belong to an association for its many 
benefits. yet they are not always willing to be 
bound by its rules and regulations. Even 
prosperity cannot long endure wilfully violated 
pledges. Such violations in most cases are 
contemptible and are almost certain to bring 
disaster. If you represent a company that is 
willing to lower itself in this manner, and 
wants you to be a party to the scheme, have 
the manliness to decline. You may thus help 
to save their honor and avoid a bad situation. 
I will give you just one illustration in my own 
personal expe rience: Some years ago the 
union companies all agreed to adopt a uniform 
commission in excepted cities as to each 
agency. These arrangements were usually 
fixed up by the field men. The representatives 
of all of our union companies except one met 
in our office on a certain day, and we agreed 
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A first-class special, must be one 
who has had experience in the 
inspection of factory risks and the 
adjustment of losses. Address 
with reference, S. U., care The 
Western Underwriter Co., Cin- 
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to accept no more than 30 per cent commission 
on preferred business and no more than 20 per 
cent on all other classes from any company. 
One of the officials of the exception noted 
called on us a little later and, after ascertain- 
ing the arrangement for our office, wanted to 
make a deal with us on the basis of 35 and 15, 
instead of 30 and 20 as agreed. We turned 
him down cold, and he was thus saved from 
violating his pledge to the Union in at least one 
case that we know of. But nevertheless he 
demonstrated that he not only esteemed lightly 
his own pledge, but he was willing to tempt 
us to violate our pledge also. These viola- 
tions of confidence indulged in by companies 
of agents will sap and destroy the greatest 
prosperity that ever existed, and permit me 
here to add what I believe to be true, that a 
violated pledge, undetected, may be more far- 


reaching in its evil effects than the broken 
pledge discovered. 
“Our business was never more prosperous, 


and the old saying, 
shines,’ holds good; 
or money 


‘Make hay while the sun 
but don’t try to make hay 
or anything else by questionable 
methods. Let money be your servant, not your 
master. Worship at the shrine of honor rather 
than of gold. It is yet to be proven that hon- 
esty is not the best policy and does not pay the 
best in the long run. We have again gotten 
our business on a paying basis; let us try to 
keep it there by square dealing. ’Tis true that 
fair weather will not always prevail, but when 
the squalls come let us as agents be prepared 
to wisely stand together, and we can weather 
the storms. 
“It is no doubt true that some rates have 
been advanced to too high a figure, and that 
shall soon have unpleasant and unscrupu- 
lous competition, but don’t too easily yield to 
such advices which we used to hear from some 


managers and specials, ‘Protect our business.’ 
Don't yield too easily to the temptation of 
making indiscriminate competing rates. Let 


us hope that wisdom will prevail with both 
companies and agents, and that when the wave 
of prosperity commences to recede and the 
troublous times come we shall be able to meet 
the situation calmly. 


“Aside from the matter of honor, the key to 
this situation is an equitable rate. Our patrons 
don’t expect good indemnity at less than cost. 
Of course they will take it if we are foolish 
enough to thrust it on them, but nevertheless 
they are willing to pay a fair price. It also 
goes without saying that they will not long 
pay too much for even good indemnity. We 
must all admit that our rates in the past have 
not been either equitable or businesslike. They 
have been too changeable, too unstable. The 
rapid growth of ovr country, together with 
new inventions and ever-changing methods and 
processes, ‘as a matter of course, have affected 
our rates, but these things will not excuse us 
altogether for our past system, or shall we say, 
lack of sufficient system, in ratings. I think it 
is safe to say that we have made some ad- 
vancement along this line, however, and while 
many of the schedules now in use were gotten 
out too hastily to be permanent, let us hope 
that they will be as speedily corrected or super- 
seded as mav be done with a view to sound 
judgment and permanency. As fast as equita- 
ble rates can be established, don’t let us allow 
ourselves ‘to stand in the way of their applica- 
tion, but rather may it be that for the good of 
our business that both companies and agents 
shall co-operate to raise rates that we know 
are too low and reduce those that we know 
are too high. I believe we are coming nearer 
this goal. We are approaching the time when 
we can give a reason for the rate we ask, and 
when the competitive rate upon the individual 
risk shall be obsolete. as it should be, for the 
competitive rate is not a fair deal to all the 
other people, who stand by us and pay the 
tariff. In closing. it is well for us to remem- 
ber that in very many respects our business in 
different from other lines of business. and in 
the matter of prosperity is not altogether de- 
pendent unvon them, but there are broad princi- 
ples which cannot be violated with impunity 
underlying all our business relations. Let us 
build upon a foundation of honor an intelli- 
gent, explainable and defensible rate, be fair as 
between ourselves, be fair with our compa- 
nies, demand fairness from them and be fair 
with the public, and the perils of prosperity 
need have no terrors for us.” 





W. B. Springer of Des Moines, who has 
been with the Home in the State of Iowa, will 
now cover the same field for the Agricultural. 
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LA RGE CITIES ( ORGA NIZATI )N 


PLAN PROPOSE D BY THOMAS H. GEER, 





National Local Agents Association’s President 
Suggests that Representatives in the 
“Excepted” Territory Unite at 
an Early Date. 

President Thomas H. Geer of 
Association of Local 
of the Illinois Local 
week, 


the National 
Agents, at the banquet 
Agency Association last 
proposed that the agents in the “ex 
cepted cities’ organize auxiliary to the Na 
tional body. Mr. Geer believes that the in- 
terests of the large cities are distinct in many 
respects from those of the smaller points. He 
feels that in order to treat with the companies 
more satisfactorily the agents should be organ- 
ized. The only immediate benefits to be 
gained will be an agreement on agency repre- 
sentation, either 
compensation. 


sole or limited agencies, and 


Some Odjections Are Olfered. 

The main objections offered to the plan are 
that already there are too many organizations, 
and again, the conditions in each of the cities 
are peculiar to itself and will have to be 
treated locally. Those who oppose the or- 
ganization say there are not sufficient features 
in common to warrant the agents starting 
such an association. Mr. Geer spoke as fol- 
lows: 

President Gice.’s Plan Is G:ven. 


“Since my election as president of the Na- 
tional Association of Local Fire Insurance 
Agents I have been profoundly impressed with 
the belief that the National association is not 
closely enough organized to take up and make 
an effective impression upon the deplorable 
conditions under which the local agency busi 
ness is conducted in many, if not all, of the 
so-called ‘large cities,’ even though all of 
these cities may be located within the jurisdic 
tion of or state associations. In each of 
these cities there are many good agents who, 
though members. have never actively allied 
themselves with their state associations. They 
are vitally interested in the local agency con- 
ditions peculiar to their re spective cities, and 
would, therefore, doubtless co-oporate in an 
organization looking to the betterment of these 
conditions. Such an organization should have 
for its members the real local agents in these 
cities. 

Should Form Nucleus of Association. 


“The so-called ‘excepted cities’ of Chicago. 
St. Louis, Milwaukee. Louisville. Cleveland 
and Cincinnati shovld form the nucleus of the 
association, which might be known as the 
‘Large Cities Association of Local Fire Insur 
ance Agents.’ thus suggesting the further ac 
cession of other large cities if found desirable. 
The excepted cities would furnish that variety 
in agency conditions. good, bad and indifferent. 
necessary as a basis and as a reason for a 
comprehensive organization. In other words, 
these cities would furnish the grist. and a ma- 
chine true in all its parts must be built strong 
enough to grind it. The membership in a 
large cities association. properly organized, 
would be a most influential one. To our pres- 
ent constituency in these cities there would be 
added a new element of streneth and influence, 
thus far absolutely undeveloped and unfelt. 


Large Volume of Premiums Represented. 


“The association would hold in its control 
a business measured bv a combined premium 
account of nrobably $16,000,000 to $18,000,000, 
and would be largely chargeable with the re- 
sponsibility of conducting this immense busi 
ness in the cities alone the most economical 
lines. This responsibility is. however, a di- 
vided one. for with the impairment of sole 
agency privileges by multiple appointments on 
the part of the comnanies the sole agent can 
only maintain himself and make good the dam- 
age inflicted upon him bv a request for in- 
creased commissions, which are. of course. 
paid to him, and thus has the expense been 
increased by the action of the companies them- 
selves. 

Value of an Agency Can Be Increased. 

“Logically, then, a return to sole or limited 
agencies means an increase in value of the 
agency franchise on a sole or exclusive agency 
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basis, and a corresponding reduction of com- 
missions should be made. The present rate of 
expense in these large cities has brought our 
business into reproach, and only by organiza- 
tion can reform be secured. The loss ratio 
during ten years ending January 1, 1902, in 
the six named cities, averaged 62 per cent, as 
per table prepared by Chairman Littlejohn, of 
the companies’ large cities conference commit- 
tee of fifteen, and published in the Insurance 
Post, June 2, 1902. Cleveland leads with 79 
per cent, St. Louis 69 per cent, Chicago 64 per 
ent, Milwaukee 63 per cent, Louisville 49 
per cent, and Cincinnati 48 per cent. 


Conference Should Be Held. 


“Upon the organization of the association a 
strong conference committee, with representa- 
tives from each city, should be authorized to 
confer with a representative committee from 
the companies, and both committees should be 
authorized to bind their principals in a mutual 
agreement, where the same can be done legally. 

“The association should have a general 
chairman and general secretary-treasurer, with 
a chairman and a secretary of each city branch 
of the association. It should have its first gen- 
eral meeting for permanent organization and 
formulating of plans and purposes early in the 
new year. Should these suggestions meet 
with approval from leading local agents, I shall 
feel justified in appointing from the cities 
named a committee of eighteen (being three 
from each city). to meet and adopt a plan of 
organization, with constitution and by-laws. I 
invite suggestions and criticisms, honestly 
made, from any source, for the general good of 
the business in these cities, and hope all in- 
terested will address me at Cleveland within 
ten days. Any such suggestions will be re- 
ferred to the committee on organization of the 
proposed association for its consideration. 





FOWLER BECOMES EXECUTIVE SPECIAL 


Well-known Western Field Man Transfers His 
Headquarters to New York, Continuing 
with the Home. 

Henry Fowler, associate manager of the 
Ohio farm department of the Home, has been 
appointed executive special agent of the com- 
pany, with headquarters in New York. Mr. 
Fowler’s work will be under the direct juris- 
diction of the officers of the company and he 
will travel at large, touching different points 
of the country, wherever his services are 
needed. This is a position of prominence and 
reflects great credit on Mr. Fowler’s ability 
and also. is a recognition of the confidence 
which is reposed in him by his company. In 
many senses Mr. Fowler is a typical Home 
man, possessing much of the aggressive and 
modern spirit of that large company. He 
1as been in its employ for a number of years 
and has been thoroughly trained in its school. 
Mr. Fowler has done fine work in Ohio. His 
record as state agent from 1895 until he went 
to Chicago to be general agent of the Magde- 
burg was phenomenal. He entered the field 
at the age of twenty-one, being in Wisconsin 
for the Insurance Company of North America 
and the Philadelphia Underwriters. From 
1890 to 1804 he was state agent for the same 
companies in Minnesota and the Dakotas. In 
1895 he was appointed special inspector for 
the western department of the companies with 
headquarters in Chicago, and in May of that 
year took charge of Ohio and West Virginia 
for the Home as its state agent. Relinquishing 
the Ohio field he went to Chicago to become 
general agent of the Madgeburg, which posi- 
tion he held for a brief period and then be- 
came Illinois state agent of the Home. He 
was appointed associate manager of the farm 
department of the company in Ohio early this 
year. The Home has commissioned Mr. 
Fowler on very many important assignments 
outside of his own field, especially in the ad- 

justment of railway losses. 





Charles F. Mitchell, formerly western man- 
ager of the Traders of New York, is one of 
the promoters of the Inter-State National Fire 
of New York. 





AS SEEN FROM CHICAGO. 








CHANGE IN SENTIMENT NOTED. 

The situation in Chicago just at present is 
But few 
panies have sent in the pledges that were 
given them to sign, binding themselves to see 
that their agents the rules. The 
Home of New York openly states that it will 
not put up the deposit and has requested its 
local agents to refrain from doing so and they 
will abide by its wishes. The companies that 
have signed the pledge have done so with the 
condition that all companies take the same 
course. While the rules were passed almost 
unanimously a few weeks ago, there has been 
a growing sentiment against them, and it looks 
as if there would be a return to the old regime 
or else a fight on preferred business, for it is 
this class that is really causing the trouble 
in Chicago. Several take the ground that the 
Chicago troubles cannot be healed unless the 
companies take a stand and form a company 
agreement to observe certain practices in the 
city. Several agencies have reached a point 
where they will no longer sit idly by and see 
business taken from them through unscrupu- 
lous methods. Local men do not believe that 
the new rules will ever be put into effect to 
any great extent. It looks now as if there 
may be trouble ahead. Although President 
Teall, of the Chicago Underwriters Associa- 
tion, states that he will not be a candidate 
for re-election, it is the general impression 
that he will take the office if it is tendered to 
him in the right way. Many believe that he is 
best fitted for the position of the timber at 
hand and they will insist that he assume the 
duties for another term. It is believed that 
notwithstanding his protests that he will place 
himself in the hands of his friends. 


far from being satisfactory. com- 


observed 


++ ++ 


INSPECTIONS AT THE STOCK YARDS. 

The Chicago Underwriters Association and 
individual companies are giving 
Stock Yards a thorough inspection. 
companies have called for new reports on 
packing establishments, owing to recent fires. 
Inspector Burleigh of the Chicago Underwrit- 
ers Association spends all of his time at the 
Stock Yards, making inspections and seeing 
that improvements are secured. Some com- 
panies decline to assume any liability in the 
yards, but most that have written the yards’ 
business have made money on it. 


the Union 
Many 


++ faa 
AGENTS LIKELY TO LOSE COMPANIES. 

A prominent Ohio field man says that the 
custom is quite prevalent among agents 
through the State now of charging a policy fee 
as part of the premium. The result is that 
some of them have lost companies and a good 
lot more are going to. Other field men are 
complaining of the practice also. The compa- 
nies consider that the agent is entitled to a 
fee on dwelling house policies, but they also 
hold that the company is entitled to the full 
amount of the consideration named in the 
policy, excepting, of course, the regular com- 
mission, and certain agents are being called 
upon for large amounts which they have held 
out as fees and are having the supplies taken 
up at the same time. 

Se ead 7 
1S FHE ANCHOR’'S PLAN PRACTICABLE ? 

The revelation following the examination of 
the Anchor Fire of Cincinnati has brought 
out much comment as to the system on which 
the company was organized, viz., by having 
the stock held by local agents. 
same plan followed by the ill-starred Co- 
lumbian Fire of Louisville, and it is stated 
that A. K. Murray, former manager and secre- 
tary of the Anchor, suggested that method to 
Henry. Sullivan when he organized the Co- 


This was the 





It 


lumbian. No doubt there are strong 
reasons for not having the stock held entirely 
by local agents, and yet because the Anchor 
has not made a success up to date, this can- 
not be used as proof that its system is un- 


wise. 


very 


It will be remembered at one time that 
John H. Washburn, now the president of the 
Home, was about to be unseated by the field 
force of the company, but the stock of the 
Home was held largely by local agents who 
rallied to his support and saved the day. In 
the case of the Anchor, in 
stock was unwisely placed. Agents took it, 
knowing that it add to their under- 
writing capacity and hoped to get back the 
amount they paid in while the com- 
pany This was not 
true of all the stock that was placed by any 
means, but there certainly blocks sold 
to parties who did not have the interest of the 
company at heart. If the home office man- 
agement had held its agents safe 

i the agents would then have been 
forced to give the company sufficient good 
business to get back the money they paid for 
their stock. The trouble in the Anchor deal 
was that the home office was out for volume 
and allowed the local agents to pass almost 


some instances the 
: 
would 


stock, 


was in running order. 


were 


down to 
business, 


any risk on the company. This may have 
been done on account of promises made at the 
time the stock was sold. Those who have 


studied the situation do not see why the plan 


of the Anchor will not succeed if the com- 
panv is properly managed and the agents 
held down to conservative writings. The 


Anchor should never have written over $250,- 
ooo it first vear. Instead of that it wrote 
$570.000. Where local agents have an interest 
in the company and are held down to proper 
lines. there is no reason why such a company 
should not succeed, as well, if not better, 
than where stock is held by outside parties. 





RECOMMENDS O'!STING THE AMAZON. 

T. W. Halfill of Lima. Ohio, who was made 
referee in the case of the State of Ohio 
against the Amazon Insurance Company, has 
filed his report with the Circuit Court. The 
Amazon is a notorious wildcat company, with 
but chartered under 
It does not comply with 
the Ohio laws in any particular, and proceed- 
ings were begun to oust it from the State. 
that it did not write Ohio 
The referee shows that all of its 
policies are written at Lima. its 
premiums collected there and losses paid from 
that city. The report shows that it has prac- 
tically no assets. He advises that 
pany be forced out of the State. 


headquarters in Lima. 
West Virginia laws. 


ts defense was 
business. 


insurance 


the com- 





RIMINGTON TO LOCATE IN NEW YORK. 

H. H. Rimington of Chicago, general agent 
of the Teutonia of New Orleans. has resigned 
his position to enter the firm of R. Moodey, 
Critchell & Co.. New York, the surplus line 
firm. Critchell & Co. have worked up a fine 
brokerage and surplus business, so much so 
that attractive inducements were held out to 
Mr. Rimington. His work with the Teutonia 
has been most successful. Mr. Rimington is 
a son-in-law of R. S. Critchell. the well-known 
Chicago underwriter. U. S. Collins, for many 
vears connected with the Critchell agency at 
Chicago, succeeds Mr. Rimington with the 
Teutonia. 





Brown—“Brown’s in Town,” this time hail- 
ing from St. Louis. The cheerv voice, loud, 
long and deep. of the invincible Garrett speaks 
through the resuscitated Western Insurance 
Review. Carmine covered. with a good snrin- 
kle of advertising for a “starter.” it reflects 
mich of the old-time sentiment of Insurance 
Report when the fairv stories and Chinese 
puzzles were in their hey-dey. We close up 
shon and adjorrn for the day in honor of the 
dead that is thus brought to life, a miracle 
seldom witnessed. 
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Local Agents Believe in a Thoroughly Equipped 
Electrical Inspection Department and 
Forcing Automatics to Be Made 
Standard. 


There is a decided sentiment on Third 
street, in Cincinnati, among the insurance 
agents at the present time, to do all they can 
to reduce the loss ratio for the coming year. 
No doubt the heavy loss ratio of this year 
would have been scaled had certain reforms 
and improvements been made in the beginning 
of the year. If the automatic alarms are forced 
to be made standard, as required by the In- 
spection and Rating Bureau, this action will be 
instrumental in saving many thousands of dol- 
lars for the companies. In addition to this for 
the coming year, it has been shown that in 
the year 1900 the loss ratio caused by electricity 
was 25 per cent, and in the year following, 
1901, it increased to 35 per cent, and it is im- 
possible to foretell how much farther it will 
increase unless drastic measures are adopted 
to put a check to this apparently uncontrollable 
element; therefore, the underwriters appreci- 
ate the great importance of being more cau- 
tious regarding electrical inspections and have 
seen fit to add more competent electrical in- 
spectors to the present force, as the Inspection 
and Rating Bureau has realized that the time 
has come when the loss ratio must decrease, 
and the only hope is in merit of equipments 
and thorough inspections by only qualified in- 
spectors. 

No doubt the companies will heartily ap- 
prove of this new addition to the electrical 
force, from the fact that not one dollar comes 
out of their pockets, a new list of charges 
having been made by the manager of the In 
spection and Rating Bureau, by which it is re- 
quired that the contractors who equip the vari- 
ous plants and places will be required to pay 
for these inspections. It is learned that other 
cities with a population much smaller than Cin- 
cinnati have larger electrical inspection forces. 
There is no doubt that many fires in the past 
year have been caused by a lack of proper in- 
spection. While the present inspectors are 
competent in every detail, yet on account of the 
vast territory and amount of work, it was a 
physical impossibility for them to accomplish 
that which was expected. No doubt, by mas- 
tering the electric loss ratio in conjunction 
with the standard sprinklers, the boys on 
Third street will stand in the good graces of 
their managers by the end of the new year 

OHIO FIRE APPOINTMENTS. 

The following are the recent Ohio fire ap- 

pointments : 


American, Boston—Rodney W. Moffett & Son, 
Springfield. 

British America, Canada—W. W. Webb, Alli 
ance 

Continental—J. C. Jackson, Bucyrus. 

Germania, N. Y.—John Steger & Son, Bellaire; 
John T. De Ford, Minerva. 

Northwestern National—L. D. Reddick, Arling 
ton. 


ae as 
VAN WERT COUNTY IS ORGANIZED. 

The local agents organized the Van Wert 
County Association last week, at Van Wert, 
Ohio. The stamping system was adopted. 
Robert Webster was elected president; W. C. 
Long, vice-president; C. F. Manship, secre- 
tary and treasurer and stamping clerk, and 
Robert Webster, F. W. Purmort and W. C. 
Lawrence, executive committee. 

++ +h 
ELECTRIC WIRING IN OHIO. 

The defective electrical wiring at Ironton 
has been the subject of more or less corre- 
spondence between companies and agents. 
Many stores and plants in the city are taking 
electricity from the trolley line. Consgide1 e 





pressure has been brought to bear on the rail- 
way company and the company now advises the 
underwriters that it will refuse to furnish 
power from the trolley for commercial service 
after January I. 

The subject of electrical conditions in Ohio 
has not been given much attention until re- 
cently, but now the Ohio Inspection Bureau 
has a special electrical inspector, E. R. Town- 
send, formerly of the Cleveland Board. The 
electric wiring throughout Ohio is not satis- 
factory. 

7 ~~ 
KAIL ENTERS THE FIRM. 

As a sequel to the Columbus storm, follow- 
ing the appointment of W. D. Kail, a solicitor 
for Julian, Sargeant & Co., as agent of the 
North 
their second agency in the city, he has posi- 


3ritish and Phenix, thus continuing 


tively refused to take the companies and will 
now become a partner in the Julian, Sargeant 
& Co. agency, which will be incorporated as 
the Julian-Sargeant Company. 


ae + 

MARION COUNTY BRANCH TO BANQUET. 

The Marion County Branch of the Ohio 
Association of Local Fire Insurance Agents 
held a meeting last week, at which time it was 
decided to hold a social session and banquet 
soon after the first of the year. Fred W. 
Peters, Chas. Dee and John K. Wilson were 
chosen as a committee to make arrangements 
for the affair. 


DAYTON AGENTS AND SURVEY BUREAU. 
Claim that Too Many Complications Arise with 
Two Bureaus—Damage Suits May 
Be Filed. 


Schieble Brothers of Dayton are now threat- 
ening to sue the Insurance Survey Bureau 
of Chicago and its president, C. D. Dunlop, 
manager of the Providence-Washington, for 
alleged libel in the correspondence with that 
firm, and also damage suits on. the ground that 
some Bureau companies have instructed their 
agents not to write brokerage business for 
Schieble Brothers. The inspectors for the 
Insurance Survey Bureau were in Dayton 
and when they called on the Stromps-Burk- 
hardt Furniture Company a permit was re- 
fused unless they obtained permission from 
Schieble Brothers, who controlled the line. 
Schieble Brothers at once published a card 
in the daily papers advising their customers 
not to allow the inspectors for the Survey 
Bureau to go through their risks, asserting 
that the Ohio Inspection Bureau was the only 
official authority recognized in Ohio by the 
companies. President Dunlop, of the Survey 
Bureau, immediately took up the matter by 
correspondence with Schieble Brothers, in 
which they cailm he made damaging state- 
ments. Some of the Bureau companies, it is 
said, at once instructed their agents not to ac- 
cept brokerage from Schieble Brothers. 

The Montgomery County Local Agents As- 
sociation held a meeting and passed resolu- 
tions protesting against the practice of com- 
panies requiring agents to secure correction 
of defects. A rule was recommended re- 
quiring members to turn over such complaints 
to the Ohio Inspection Bureau. The circular 
sent out by the agents recites that much an- 
noyance has been caused by the Insurance 
Survey Bureau, and several complications have 
arisen because of conflicting recommendations 
inade by that Bureau and the Ohio Inspection 
Bureau. 





CHANGES AT AKRON. 

A number of changes of companies in 
agencies have taken place in Akron in the past 
two or three weeks. The Girard has gone on 
a single agency basis, taking up the agency 








with the Graham-Baum Company, and leav- 
ing that one with W. H. Evans, Jr. Adan 
Eckler, who held the second agency of th 
American Central, has gone out of the in- 
surance business, selling his renewals to th 
Hall-Harter Insurance Agency Company, who 
represented his company as first agents. Th 
Reliance transferred from John Memmer & 
Son to D. Herberich & Co. R. K. Crawford, 
a real estate agent, has taken an agency of th 
German of Indiana. 





BOWLAND BECOMES PROBATE JUDGE. 

John Bowland, who has conducted a local 
agency at Genoa for several years, has been 
elected probate judge for his county. As he 
will have to devote most of his time to his 
new duties, he has taken his son into part 
nership in his agency for the purpose of con 
tinuing same, and it will hereafter do busi 
ness under the name of John Bowland & Son 

+ + 
PARTNERSHIP FORMED AT TROY. 

On January 1, Geo. R. McConnell, who 
has the largest local agency at Troy, repre 
senting about thirty companies, and who is also 
special agent for the Central Manufacturers 
Mutual, will take into partnership in his local 
agency A. B. Mason, who is the agent at pres 
ent for the Firemans Fund and Phenix in that 
city, and L. A. Coppock, who will resign his 
present position as cashier of the Troy Na 
tional Bank. The new firm will do business 
under the name of Geo. R. McConnell & Co. 





OHIO AND WEST VIRGINIA NOTES. 


The Royal has pulled out of McComb, re- 
tiring from the agency of Willis E. Cooper at 
that place. 


Wm. A. Morton has opened a local agency 
at Barberton. His companies are the German 
American and Manchester. 


The Ohio Inspection Bureau has issued 
rate books for Van Wert and Bowling Green, 
Ohio, during the past week. 


The agents at Bellefontaine, Ohio, are agi- 
tating the stamping system and a meeting of 
all the agents was called for December 23, 
for the consideration of this subject. 


The local merchants and business men at 
Chillicothe are considering the matter of 
forming a mutual company at that place on 
account of the high rates now in force. 


H. J. Brenneman has been elected secre- 
tary and stamping clerk of the Darke County 
(Ohio) Association of Local Fire Insurance 
agents, with headquarters at Greenville, Ohio. 


Montgomery & Funkhouser of Chicago, gen- 
eral agents of the Potomac Fire of Washing- 
ton, D. C., have made application to the Ohio 
department for a license to operate in the 
State, to do purely a reinsurance business. 


The Insurance Company of North America 
has transferred from Frank A. Griffin to Reu- 
ben A. Roether, and the Philadelphia Under 
writers from Frank A. Griffin to Willis E. 
Cooper at McComb, which leaves the Cooper 
as the only company in Mr. Griffin’s agency. 


The Ohio Association of Local Agents has 
gotten out a neat pamphlet extending the sea 
son’s greetings to agents and soliciting mem 
bership. In Ohio there are over fifty county 
associations established and fourteen stamp- 
ing offices in active operation due to the work 


of the association. 


The entire fire schedule of the American 
Fork & Hoe Company has been placed with 
Fred. P. Thomas & Co. of Cleveland. The 
American Fork & Hoe Company is a con- 
solidation of fourteen large tool and farming 
implement factories in different parts of the 
country, with main offices in Cleveland. 


W. A. Morton of Barberton, a new man in 
the insurance business, has made application 
for membership in the Summit County As- 
sociation. He has the German American and 
Manchester. He and another newly appointed 
agent are the only ones in Barberton not in 
the association. 
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UNDERWRITING IN MICHIGAN 





INSPECTING BATTLE CREEK CONCERNS. 


Pure Food Companies in Some Cases Have Not 
Satisfactory or Substantial Financial 
Backing. 


Insurance companies generally are calling 
for inspections of ihe various pure food plants 
in Battle Creek. A large number of concerns 
have started in the city, as the name Battle 
Creek is now a synonym for pure food prod- 
ucts. Much money has been made there in 
this industry, and hence has started a large 
number of stock companies. While the orig- 
inal factories and some of the latter are suc- 
cessful and are making money, yet some are 
being promoted purely to sell stock, and have 
not a cent back of them. Inspectors advise 
companies to discriminate very sharply be- 
tween the legitimate and successful piants and 
those that have no substantial ballast. 





MICHIGAN FIRE APPOINTMENTS 
rhe following are recent Michigan appoint- 
ments: 
Citizens, Mo.—H. E. 
Continental—J, A. Greene, 
Fire Association—J. W. Ewing, Grand 
German-American—Dunwell & Stray, 
ton; George B. Mersereau, Manistique. 
Lafayette, N. Y.—Hubbard Bros., Battle Creek ; 
L. F. Margah, Detroit. 
Law Union & Crown 
Saginaw. 
Norwich Union 
Northwestern 
ceeding A. 


Lovejoy, Lennox. 

Howell. 

Ledge. 
Luding 


Ferguson & Wallace, 
J. E. Wiggins, Wolverine. 

National—J. W. Vaughan 

Osborn), Eaton Rapids. 


(suc 


ACTION IN THE HART LOSS. 

The American Central and the Mercantile 
Fire and Marine have paid their share of the 
losses on the claim of C. S. Hart of Stephen- 
son, Mich. Mr. Hart had a stock of cedar 
poles, which sustained loss by fire. After the 
proofs had been made the Royal’s adjuster 
claimed to have discovered facts which he al- 
leged showed that the assured did not have 
the stock of poles which it was claimed had 
been burned. The companies were notified 
and stopped payment. However, the Green- 
wich and Western Underwriters had already 
sent drafts. Several meetings were hold in 
Chicago among the companies interested in 
the loss. It was finally. decided to go into 
an appraisal, but the decision has not yet been 
rendered. 

+ ++ 
ELECT OFFICERS AT THE BAY CITIES. 

The Underwriters Club of the Bay Cities 
held its election a few days ago, but, contrary 
to custom, there was no banquet this year. 
The election of officers resulted as follows: 
H. S. Lewis, president; A. G. Plum, vice- 
president; J. S. Harris, secretary; A. E. R. 
Bush, treasurer; J. S. Lewis, S. R. Birchard 
and J. W. Ames, executive committee. 

++ ++ 
EMMET COUNTY IS ORGANIZED. 

The local agents of Emmet county met at 
the Emmet House at Harbor Springs, Decem- 
ber 19, and completed the organization of 
a local board, electing the following officers: 
President, P. B. Wachtel, vice-president, A. 
L. Deuell, secretary and treasurer, P. B. Jones, 
executive committee, P. B. Wachtel, P. B. 
Jones and A. B. Backus. A few of the smaller 
agencies are holding out and refusing to 
join the board. The matter will be taken up 
with the special agents of the companies rep- 
resented by the outside agents, and an effort 
made to have them use their influence to 
secure the co-operation of all the agents in 
the county. 





The field men whose companies are in the 
office of Ames and Bump at Bay City tend- 
ered Mr. Ames a complimentary banquet last 
week at the Fraser House in that city. The 
Occasion was a very enjoyable one in every 
particular, ‘ 

















WITH THE INDIANA AGENTS. 











WILL HAVE TO DISGORGE DIVIDENDS. 

W. L. Taylor, attorney-general of Indiana, 
who brought suit for the appointment of a 
receiver for the Vernon Fire Insurance Com- 
pany of that State, has been notified by the 
receiver that he is liable for about $700 on 
stock he held in that company. The com- 
pany’s officers had a habit of declaring divi- 
dends out of money received for stock 
Others may be called on to such il- 
legal dividends. The the 
stockholders who received such dividends to 
pay them back to the receiver. The court will 
also hold liable the stockholders whose poli 
cies were canceled by the company’s officers. 
Those who had not paid up all their stock 
will be called on tor the remainder. 


return 


court is ordering 


The divi 
dends declared out of stock subscriptions were 
$12,000; the company’s liabilities 
$80,000. Creditors will get about 
according to present indications. 


about 
30 per cent, 


are 


~~ ~~ 


INDIANA AGENCY APPOINTMENTS. 


The following are recent Indiana appoint 


ments: 


Agricultural—Vernon H. Day, Alexandria 


Concordia—Heckenlively & Bodley, Angola 
Germania—C. K. Slonneger, Liberty; Downard 


& Estep, Danville. 


Greenwich—Peter W. Meyn, Hammond 


New Hampshire—Oscar G. Miller, Greensburg 

Norwich Union—Hilo R. Smith, Rochester. 

Phenix, Brooklyn—R. H Archey, Greenfield ; 
©. C. Atkinson, Amboy; Kemper Ahrens, J. R 
Dillon, Freeland; Larmoyeux & Lowe, Hartford 
City; R. L. Obenchain, South Whitley: J. J. How 
ard, Van Buren: 8S. C. Mendenhall, Winchester ; 
V. E. Connor, Burnett; L. Neill, Butlerville ; 
Cc. A. Bays, Dale: Hunter & Hastings, Mason 
ville; P. Lyons, Kouts; J +. Armstrong, Lees 
burg; Jesse J. Fry, Rose Lawn: W. T. Allen, St 
Paul, 

Union Assurance—Charles B Fitch, Fort 


Wayne. 
Western 
Knightstown 


Assurance—Charles Ww Wright, 
~ + 
WILL CONTINUE THE GABBERT AGENCY. 
Special agents of various companies repre 
sented by the late W. P. Gabbert, Salem, Ind., 
visited that 


successor. 


town last week to appoint his 


They found among the agency’s 
friends a unanimous desire to have the widow 
and daughter continue in charge and the wish 
The agency name 
Gabbert. Eleven of the 
leading companies are represented and the 
agency is the largest and most influential in 
the town. It controls the West Baden Hotel 
line, the premiums for which amount to $6,000 
annually. 


met with ready response. 
will be Gabbert & 


+ ++ 
SPECIALS ARE HOLDING THEIR BREATH. 
Indiana special agents are waiting almost 
breathlessly the passing of the few remaining 
day of the year, the last six months of which 
have been highly gratifying to fire insurance 
companies from the loss standpoint. Indiana 
shared in the general disaster during the first 
half of the year. The average for twelve 
months, however, it is estimated, will be prob 
ably below the normal. Speaking of the clos 
ing months, one agent said: “It has been a 
very unfortunate company that has had a loss 
ratio of 50 per cent in Indiana.” 
++ + 

RATING AT RICHMOND AND TERRE HAUTE 

The Richmond (Ind.) rating has been com 
pleted under the new schedule by J. W. Wil- 
son, inspector, and those who have examined 
it pronounce it a good job. It is the first in. 
W. C. Holland, inspector at Terre Haute, is 
busy with the coal mine risks in Clay county 





and other coal districts. He has 150 prop- 
erties to rerate. 
INDIANA NOTES 
Four fire cisterns will be added to the In 
dianapolis system. The department will be 


further improved by the purchase of fire nets 
Laz Noble, insurance manager for the 
Marion Trust Company, Indianapolis, has re 
signed to resume his old place with the 
Merrill Company, book publishers 


Jowen 


| 


| 








STATE TOPICS OF ILLINOIS. 


SPRINGFIELD HAS ITS OWN TROUBLES. 





Non-Intercourse Rule Is Unpopular in Some 
Directions Herman & Co. Tender Their 
Resignation. 


Springheld agents are considerably agitated 


over developments in that city 


and trouble 


seems imminent unless it can be straightened 


out, either by the agents themselves, or 


through the assistance of the field men. Ever 
since the hostility incited by the action of the 
Illinois State S. Sher 
wood as rater, there has been a continual round 
of difficulty \ was 
passed at Springfield and by this method it was 
expected that the board agents could hold the 
1, 


Board in removing E 


non-intercourse rule 


lines of the Leland Hotel and the brewery, 
which had gone to Scott and Hoblit. It is al 
leged, however, that a board agency jumped 
into the breach and assisted the non-boarders 
in carrying the lines. Charges were brought 


against the agency of D. and F. L. Grant for 
not observing the non-intercourse rule and it 
was fined $50. An appeal was taken to the IIli- 
State Board, and the action of the local 
board was sustained. Now a local con 
at Springfield, headed by John C 
Lamphier, who was recently elected vice-presi- 
dent of the Board, 


nos 


comes 
tingent 


to have the non-intercourse 


rule repealed, he taking the ground that it is 
unconstitutional. Many of the field men are 
opposing this method and will insist that the 
rule stand as it is Further complications 
have arisen, owing to W. H. Herman & Co 
resigning from the _ board Mr. Herman 
formerly controlled the brewery line, which 
was recently taken from him by an outside 
agent. He claims that board agents are not 


living up to rules, and that he lost the brewery 
line for this reason. 


SITUATION IN EAST ST. LOUIS. 
lhe East 


much 


St. Louis agents do not have as 
trouble as formerly with the agents at 
St. Louis writing East St. Louis business. * The 
passage of the resident agency law helped the 
East St. immensely. The St. 
Louis people formerly controlled a large por 
tion of the packing house, cotton and grain 
business of East St. Louis. At present 
of the grain business is still controlled 
St. Louis, but the arrangement is 
with the East St. Louis agents. 


Louis per ple 


some 
from 
amicable 


+ + 
NEW FIRM AT WAUKEGAN. 

\ new firm has started at Waukegan known 

as Erskine & 

firm are: R. J 


Fowler. The members of the 
Erskine, who has been in busi- 
Frank 
T. Fowler of Chicago, who recently bought a 
daily paper at 


ness at Highland Park, and 


Alderman 


Waukegan. The companies in 


the agency are the Agricultural and Girard. 
Other companies are arranging to enter the 
agency. 


+ + 
AGENCY CHANGES ARE BREWING. 

Several local agency changes throughout the 

State will soon be announced. 


effect 


They will not 
go into officially until next month, so 


that new licenses will not have to be procured. 


++ ++ 

MACHINERY MUTUAL AFTER AGENTS. 
The Farmers and Threshers Mutual Fire 
Insurance Company of Paris, Ill, is now 


pushing out for agents. 
the 


It is organized for 
insuring engines, separators, 
stackers, feeders, weighers, grain shellers, hay 
presses, shredders, saw mills, and, in fact, all 
kinds of power farm machinery. The policies 
are in effect at all times, while the machinery 
is in operation, on the roads to and from 
work, and while in storage. The company is 
admitted to the State, and its incorporators 
are well known business men. The idea is 


purpose of 





14 


for the company to specialize on this class of 
business, having an expert who is well ac- 
quainted with the values of machinery. It in- 
tends to eliminate moral hazard, as the com- 
pany will not insure machinery for its full 
value 
Coa Saad 
WANTED COMPANIES TO BUY TICKETS. 

A local agent down in the State has caused 
considerable amusement by writing to his com- 
panies, stating that a new hotel was to open 
in his city, and requesting companies to pur- 
chase tickets for the banquet at the opening. 
He took the ground that if they did this it 
would enable him to land some of the insur- 
ance. It is needless to say that the companies 
were not very heavy purchasers. 


ILLINOIS NOYES. 


Pease & McCleary of Monmouth have sold 
their agencv to E. I. Dains, Son & Co. 





W. H. Kinney of Taylorville, special agent 
of the Connecticut, has been quite ill. 


Fred T. Wise, special agent of the Home 
Insurance Company in Illinois, will be granted 
a leave of absence during January, and he will 
spend his time in Florida. This is the first 
vacation Mr. Wise has taken since he en 
tered the service of the Home. He has done 
most excellent work in the Illinois field, and 
deserves this recognition on part of the com 
pany. 





LOGAL NEWS OF WISCONSIN. 











AGENCY SALE AT NEW LONDON. 

W. B. Cline has purchased the agency of 
C. M. Jetleff at New London, Wis. The com- 
panies are the Agricultural, Continental, West- 
ern Underwriters, State of Illinois, Germania, 


New Hampshire, Northwestern National, 
Prussian National, Allemannia and National 


Union of Pittsburg. 
~- onal 
WISCONSIN AGENCY APPOINTMENTS. 

The following are recent Wisconsin appoint 
ments: 

Etna—Ernest P. Holgren, Hayword. 

Concordia—Henry F. Dasenbrock, Horicon. 

Continental—H. H. Williard, Mazomanie; John 
and E. A. Schoenmann, Anton Schlosser, Spring 
Green; O. H. Osmundsen, Hayward. 

Detroit F. & M.—John M. Stremle, 
gan. 

Germania—Harry O. Seymour and Paul Tratt, 
Whitewater; Emil V. Wernick, Hillsboro. 

Home—Herman L. Ekern, Whitehall; James 
C. Robbins, Belmont; Alfred L. Weisbrod, Park 
Falls; Michael Barry, Phillips. 

Milwaukee Mechanics—Edward 
ville. 

New Hampshire—W. E. Cline, New London. 

Northwestern National—Willard E. Cline, New 


Sheboy- 


Inman, Janes 


London. 
Norwich Union—Albert S. White, Mineral 
Point. 

++ ++ 


COMPLAIN OF MUTUAL COMPETITION. 

Companies are complaining considerably of 
the competition of the mutuals along the Mis 
sissippi River, and in the southern part of 
Wisconsin, especially in the towns made up 
largely of German inhabitants. These are 
local mutuals, organized mostly to write dwell 
ing business, but they have branched out and 
are now taking almost any kind of a risk. 
They are making inroads on the mercantile 
and creamery business. There seems to be no 
method of meeting this class of competition 
The rates are very low and being managed by 
Germans they throw their business to these 
mutuals, 

++ ++ 
LOSS RATIO FOR WISCONSIN. 

Companies have been analyzing the returns 
for Wisconsin and find that the receipts for 
the past five years have been $4,500,000, with a 
loss ratio of 60 per cent. Out of the $4,500,- 


000 the city of Milwaukee furnished $1,500,000, 
with a loss ratio of 30 per cent, tl howing 
that the State outside of Milwauke luces 


annually a loss 


ratio of 75 per cent 
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COMPANIES AND THEIR INVESTMENTS 


How the Great Life Corporations Exercise Con- 
trol of the Conservative Investment Mar- 
ket—Their Connection with Banks 
and Trust Companies. 

The much discussed plan by which the 
Prudential proposes to secure control of the 
Fidelity Trust of Newark reveals a_ condi- 
tion which is not altogether new in life in- 
surance, and, in fact, has served to attract 
public attention to the controlling influence 
which great life insurance companies exert 
over powerful banking and trust company in- 
terests. The immense cash balance carried 
by these companies—some $80,000,000 at the 
close of business in 190§%—together with the 
fact that they have about $150,000,000 in new 
funds to invest each year, has made it neces- 
sary for them to devise ways by which they 
can more effectively handle this question in 
the interests of their policyholders. 





It is quite a common thing for life insurance 
companies to own large blocks of stock in the 
banks and trust companies which they use 
as depositories. The Mutual Life and the 
Equitable have many millions invested in this 
way. Some of the Hartford companies like- 
wise own substantial blocks of stock in local 
banks. The New England Mutual of Bos- 
ton is quite a bank stockholder and the same 
is true of the State Mutual of Worcester. 
The Union Mutual of Portland, although a 
small company, has stock investments in no 
less than 23 banks and trust companies located 
in different parts of the State. 

The Equitable Life has investments in 
financial corporations with which it does busi- 
representing nearly $20,000,000 market 

In one company alone, the Mercantile 
Trust. it owns nearly 13.000 shares, with a 
market value of nearly $11,000,coo. It also 
owns over 10.000 shares in the Western Na 
tional Bank, the market value of which is $4, 
250,000. Even before the present deal between 
the Prudential and the Fidelity Trust the 
Equitable owned considerable stock in the 
Fidelity Trust, and its president and two of 
its vice-presidents were represented on the 
board of directors of that corporation 

The Mutual Life owns shares in banks and 
trust companies representing a market value of 
nearly $30,000,000. This is mainly invested 
in trust companies similar in character to the 
Fidelity Trust. In the Central Trust it owns 
1,330 shares, with a market value of $2,394,000. 
In the Fifth Avenue Trust it owns 2,000 
shares, with a market value of $1.000,000: 
the Guaranty Trust, 8,564 shares. with a mar 
ket value of $5,138,000: the Morton Trust, 
2.000 shares, with a market value of $1,500,000; 
the Title Guaranty & Trust, 5,162 shares. with 
a market value of $2.322,000, and in the United 
States Mortgage & Trust, 11,045 shares, with 
a market value of $4.426,coo. 


ress, 
value. 


facts 
connection of 


These far-reaching is the 


some of the great life insur- 


show how 


ance companies with present dav financial and 
funds 
and resources and connections of the great life 


commercial undertakings. In fact. the 


insurance companies are hein» used to-day in 
the promotion of some of the most important 
modern business enterprises. The International 
Bankine Cornoration, recently ormanized, the 
capital of which is $10,000,000, is largely con- 
trolled by insurance interests. President Hege 
man and Vice-President Fiske, of the Metro 
politan Life, President Dunham, of the Travel- 
ers, President Alexander and Vice-President 
Hyde, of the Equitable, are all directors in this 
great corporation. 

The most recent movement of this nature 
is the consolidation of two big banks in New 
York City in which life insurance interests will 
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dominate. The Bank of the United States 
and the Western National Bank have been 
amalgamated, to be known as the Western Na- 
tional Bank of the United States, having a 
capital of $10,000,0c0. President McCurdy, of 
the Mutual Life, and Vice-President Hyde. of 
the Equitable, are to be vice-presidents of the 
new bank. The Mercantile Trust, in which 
the Equitable Life exercises a controlling in- 
terest, and the Morton Trust, which the 
Mutual Life controls, are also interested. It is 
stated likewise that the Prudential is promi- 
nently concerned in this deal. 

All these events show that the great life in- 
surance companies, as investors, are mutually 
interesting themselves in the promotion of mod- 
ern business enterprises. The New York Life 
is the only large corupany which does not own 
stock in these bank and trust comnanies. It 
formerly did so, but sold its holdings as a 
matter of business policy for the purpose of 
doing business in Prussia. Nevertheless, the 
close relations which this company holds with 
great financial and industrial interests are well 
known through the connection of its vice-presi- 
dent, George W. Perkins, with the banking 
firm of J. P. Morgan & Co. 

These developments in life insurance are 
being watched with great interest b-- all un 
derwriters—not only with interest, but pos 
sibly with some apprehension. The managers 
of conservative companies doubtless think that 
it is beyond the function of life insurance to 
engage in the promotion of financial and com 
mercial undertakings. 
feel the necessity so 


They, however, do not 
strongly their 


funds are easily invested in paying securities, 


because 


and their bank balances do not represent such 
enormous sums. This movement on the part 
of the great life insurance companies is un- 
doubtedly the natural outcome of existing con- 
ditions and represents a tendency which is 
likely to grow. In certain directions the great 
life companies practically control the invest- 
ment market, and as an indication of modern 
business methods it is noteworthy that new life 
insurance companies which are now _ being 
started propose to have their business financed, 
and in some cases conducted, by 
ancial corporations. 


outside fin 


NATIONAL LIFE, U. S. A., IS SUED. 

O. D. Wetherell, former president of the 
National Life, U. S. A., has brought proceed 
ings against the company and Treasurer John- 
son to secure a return of securities that he 
claims were transferred under misapprehen- 
sion. He holds that owing to his advanced 
age and feebleness he was taken advantage of 
and did not secure the worth of his holdings. 

The examination of the company by the II- 
linois department will be brought down to De- 
cember 31. Superintendent Drake, of the Dis- 
trict of Columbia, is ill and will not issue his 
report until after January 1. 

+e + 

SAYS NO EST MATES WERE S4NCTIONED 

Regarding the allegation of the Minnesota 
department, that’ the 
the National Life & 


its ten-year bond contracts, President Starnes 


estimates furnished by 


[rust are too high on 


Says: 

“This company does not, and has not, for 
a year and one-half furnished any estimate 
whatever on this ten-year endowment contract. 
Of course, no doubt, agents have made pretty 
liberal estimates on these policies, as are made 
on most insurance contracts, and we have 
done all we could to hold the estimates within 
reason. Mr. Wolfe bases his criticisms prin- 
cipally upon a letter which was written by 
the present secretary of the company over a 
year and one-half ago, long before he was 
secretary of the company, and no such letter 
has been written since that date; this letter 
suggests an estimate as to what the results 
will be, and estimates an amount in excess 
of what they are likely to be, and I think he 
attaches an undue amount of importance to 
this matter; however, I have uo special com- 
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plaint to make of his examination. His ex- 
amination showed the company to be solvent 
and prosperous. He commends us for our 
prompt and commendable treatment of death 
losses and policyholders, and does not in any 
way criticize the ten-year bond, but simply 
the methods, which he feels have been used 
in the field in getting business, he stating that 
it has been sold on excessive estimates. No 
doubt estimates by agents have been used 
that are too much, but they are estimates, and 
have not been put out by this company or its 
management, and the showing from a finan- 
cial point of view and in regard to treatment 
of policyholders is very gratifying and sat- 
isfactory to this company. We believe Mr. 
Wolfe’s examination to have been very thor- 
ough and searching, and we do not think he 
had any desire to injure the company in any 
representations that he may have made, 
but think he labored under a misapprehension 
in regard to the company’s position on the 
question of estimates, as the company has no 
estimate in any of the literature on this ten- 
year contract.” 

In some quarters it is stated that agents of 
other life companies brought much influence 
to bear on the Minnesota department to have 
the estimates criticized. The National has 
been making great inroads. Its aggressive- 
ness and effectual operations have aroused 
much antagonism. 





LIFE APPOINTMENTS. 
The following are the recent life 
ments : 


appoint- 


OLLIO. 

Ltna—-W. Rhoades Perkins, Cincinnati: C. M. 
Osborn, Cadiz; Jason W. Vulford, Cleveland: Geo. 
B. Lyons, Cincinnati. 

Equitable—R. G. Floyd, Cleveland. 

Fidelity——L. L. Berger and R. E. 
Cleveland. 

Mutual Benefit--Charles ©, 
Mark H. Griffin and Earl W. 
Veach & Coit, Kalida 

Mutual, N. Y.—Curl & Malin, North Lewisburg 

New York-—Dawson & Carnes, New Richmond ; 
(. M. Frost. Dayton: Orton Zeis, Bettsville. 

Phenix Mutual—Calvin W. Hench, Youngs 
town. 

Security—Louis W. Foss, Marietta. 

State—L. H. Coffland, Bridgeport ; 
Middletown. 

State Mutual 
John H. 


Ilerbison, 


Clark, Cleveland ; 
Morris, Toledo ; 


McKee Hill, 


Joseph C€. 
Waltz, Wapakoneta. 
MICHIGAN. 

Home—-A. ID. Newton, Reading. 
New York Life—J. A. Marr, Detroit. 


Carraher, Cleveland ; 


WISCONSIN. 

Federal—Frank R. Derrick, Brodhead. 

Metrepolitan—Silas C, Stewart, South Milwau- 
kee; Oswald Melos, Henry W. C. Schultz, Tony C. 
Bauholzer, Mathias E. Ibach, William C. Lock, 
Henry B. Kortendick, Gustave Kriz, William G. 
Losey, Paul J. Wieg, Fred Miller, Spencer Mce- 
Carthy, Daniel R. Galeher, Milwaukee; Harry 
E—. Lyons, Madison; Winfield Scott Pope, William 
Tollefson, La Crosse: Donald J. McDonald, L. 
Weston Van Atta, Eau Claire; Oscar F. Head- 
stream, Guy L. Barber, Jay Holly, Merrill; Harry 
RK. Moore, Ira B. Moors, Stevens Point; Ernest 
W. Simmons, Madison; Seymour D. Perkins, Be- 
loit; Henry J. Zamzow, Hollie Fulmer, Otto A. 
Kerchell, Portage; Roy Havens, Oshkosh; Edgar 
D. Scott, William D. Corrigan, Sheboygan; Chris- 
topher C. Daniels, Fond du Lac; Robert H. Porter. 
Roland C. Carson, Joseph Vanderberg, Appleton ; 
Roy J. Hannan, Green Bay 

National Life and Trust—C. K. Stephens, West 
Superior. 

New York Life 
Lewis L. Lawson, 
Markesan. 

Northwestern National--Mrs. L. N. 
Grand Rapids. 


William PD. Sutton, Milwaukee ; 
Athens; Edw. C. Umbreit, 


Murdock, 
INDIANA. 


Mutual Reserve Life—Joseph Adams, Indian- 
apolis: A. L. Smith, North Manchester; William 
L. Sherrill, Indianapolis. 

++ ++ 


WORKMAN ADDRESSES HIS AGENTS. 


Agency Manager Workman, of the Frank- 
lin Life, 


lows, on the December 


addressed his men in part, as fol 
campaign 

“The general prosperity of the country never 
was better, and more favorable conditions 
could not be asked. It is, in my opinion, the 
opportunity of our lives. Time belongs only 
to the man who makes good use of it, therefore, 
do not throw any of it away on old, worn- 
out prospects. Don’t stick to a cold trail, 
when the woods are full of coons. Prospects 
that have promised you their applications in 
December should be seen and written early in 
the month, as their applications will naturally 
help you to write business among their friends 
and relatives. Every man you write means 
from two to four new prospects if handled 
properly. To be a successful life insurance 
man means that you must be a_ continual 
thinker and hustler; the more systematic and 





uniform you make your work the better will 
be your results. However, well laid plans and 
the best of intentions amount to nothing unless 
backed by indefatigable energy and push. An 
active mind anda lazy pair of legs are a poor 
combination. We often hear solicitors say, 
‘Business is hard to get.’ It is simply because 
they find it hard to make the necessary effort. 
I was never in the field in my life with my 
mind fully made up to get business that it 
seemingly came hard. The whole business, 
practically, simmered down, means that if you 
handle yourself properly you will handle the 
people. 

“In our anticipation of the results to be ac 
complished in December we have by no means 
overlooked the importance of the $3,000 and 
$5,000 per month man. Most of the ‘top 
notchers’ of all companies were small pro 
ducers one day, and their seemingly unlimited 
success only demonstrates the great possibili 
ties of the business. Similar opportunities pre- 
sent themselves to all of us to-day. The same 
amount of self-confidence and determined ef- 
fort that brought increased success to the other 
man will bring it to you. Arise in your might 
and say that you will make this December the 
banner month of your life. Let it be the start- 
ing month of your greater success in the busi- 
ness.” 


SECURITY TRUST & LIFE’S NEW PLAN. 


Surprise Shown in the Edict of the Company 
that It Will Not Accept Brokerage 
in the Future. 





The announcement that the Security Trust 
& Life will not accept brokerage business after 
January 1 caused much surprise. This is quite 
a radical departure from the company’s pres 
ent policy, but experience has proven that it 
sa desirable step to take. That it will prob 
ably result in considerable shrinkage in next 
year’s business is admitted. It is evident that 
it will work a hardship to those general agents 
who have not built up agency plants, and there 
are some that have 
brokerage offices. 

The company has found that the sub-stand- 
ard business written by its own agents has 
been profitable, but that received from brokers 
has been less so, or not profitable at all. 
agents of other companies have used the Se- 
curity for a dumping-ground for their rejected 
risks, and these risks have in some cases been 
gotten through under misrepresentations that 
regular agents of the company would not have 
resorted to. The new rule will go to the ex- 
tent of not accepting as agents men who rep- 
resent any other life company. 


conducted almost pure 


Some 





BEACH & JOHNSON TAKE THE AGENCY, 


J. L. Cockle was established in Chicago 
as manager of a new office of the Wash- 
ington Life about four months ago. His con- 


tract was suddenly terminated without much 
notice, Beach & Johnson, formerly with the 
Mutual Life in Milwaukee, having been ap 
pointed successors. 
tt + 
FIDELITY MUTUAL’S NEW POLICY. 

The Fidelity Mutual, as one of the features 
of its twenty-fifth anniversary, 
a “Quarter Century Policy.” It will be an 
attractive contract to present to the prospect, 
containing as it does a number of special fea 
tures, 


has gotten out 


~+ ++ 
MERRILL RESIGNS AGENCY SUPERINTENDENCY. 

Willard Merrill, 
tendent of agents of the Northwestern Mutual 
Life, has retired from the 


vice-president and superin 
agency position, 
but will continue to be vice-president. Mr. 
Merrill has been superintendent of agents for 
twenty-one years, assuming charge on Decem- 
ber 17, 1881. When he took the office the 
company had $83,000,000 of insurance in force 
and on the day he retired it had in force $600,- 
000,000. He has made a great success of his 
work, has been popular with the agency force 
and has given his department great thought 
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and much spirit. H. F. Norris, who has been 
assistant superintendent of agents, is now pro 
oted to the superintendency He was for 
merly with the company in Rochester, but in 
1886 was brought to the home office as as- 
stant superintendent. He is a man well 
fitted for his work. 
THOMAS H. BOWLES AND THE MUTUAL 

Life underwriters are doing considerable 
speculating as to the cause of Thomas H. 
Bowles being decapitated as manager of the 
Mutual Life in Mississippi, Louisiana and Wis- 
consin. He had large agencies, both at Mil- 
waukee and New Orleans. His renewal in- 
terests were extensive. The company sent out 
effect that 
Bowles have been discon 


a very tart announcement to the 
the “services of Mr. 
tinued.” Mr. Bowles refuses to talk, but re- 
fers curious inquirers to President McCurdy 
Chere evidently were some pyrotechnics in the 
transaction. Mr. Bowles has established him 
self. for the time being at the Waldorf-Astoria 
in New York. He is too good a man to be out 
of the business. 
o* se 
PERKINS AT DINNER IN CHICAGO. 

During the recent visit of George W. Per- 
kins to Chicago, where he came to deliver 
the stock of the new Harvesting Machine 
Trust, a meeting was held by the agency di 
rectors and managers of the New York Life 
in that city, which Mr, 
some phases of the work were discussed 
While Mr. Perkins does not give his attention 
to the agency work of the New York Life to 
any great extent, yet he keeps in touch with 
what the company is doing and looks after 
its financial affairs He announced at the 
meeting that all but $9,000,000 had been writ 


Perkins attended and 


ten at that time of the $300,000,000 proposed 
for this year 

sut few people are aware %f the fact that 
President McCall was in Chicago a few days 
ago. He came on personal business. 

7 

METROPOLITAN CASE !S BEING TRIED. 

Two points are raised by the Metropolitan 
Life in its defense against a suit by the widow 
of James F. Neff, the case being on trial in 
the Marion county Superior Court at Indian- 
apolis. The company’s agent agreed to pay 
the first half year premium on Neff’s $1,000 
policy when the latter held back because of a 
lack of funds at the time he was solicited. The 
policy was issued December 11. Neff died 
December 14, but the policy did not arrive at 
his home until after his death. The company 
claims that Neff had made no payment for the 
policy and that no delivery had been made, 
the policy providing that it must be delivered 
to the beneficiary 
be made. 


before payment of it can 
The company contends that mailing 


the policy did not constitute a legal delivery. 
7 s+ 


NOT IN THE MONUMENT BUSINESS 

The following letter was received at the 

Penn Mutual office in Cincinnati recently: 
Savanah, Tenn., Oct. 6, 1902. 

Pleas Permit me to ask this Question one 
said when a Brother died the Co. Sent a monu- 
ment is this true and on what turms and what 
cost. I am enjoying verry good helth but you 
know in life Prepare for death. 

yours Truly, 


++ ++ 


TAKING OVER THE SUN'S FORCE. 

The agency 
Kentucky, 
politan, is 
the latter 
other 


force of the Sun Life of 
which Metro- 
transferred to 
some of the 
companies have 
some of the 
Sun has not had a very 


reinsured in the 
being gradually 
company, although 
industrial 


in capturing 


succeeded 

solicitors. The 
successful career. 
It has paid no dividends since it was organ- 
ized, and its last statement showed only a 
small surplus over and above its capital stock. 
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Its capital would likely have been impaired 
at the close of this year. No doubt President 
Adams and his associates made a nice little 
sum in selling out to the Metropolitan. The 
Metropolitan seems to be in the market for 
reinsurance deals with small stock companies. 
It has taken over a number of them within 
the last few years. 


LIFE NOTES 


The Connecticut department has abandoned 
the gain and loss exhibit. 


The Equitable Life of Iowa has appointed 
E. F. Hyslop as district agent at Galesburg, 
Ill. 

O. C. Tompkins of Grand Rapids is ap- 
pointed manager of the Federal Life in that 
city. 

S. D. Montgomery of Lansing, Mich., gets 
the district agency of the Mutual Life of Illi- 
noise. 

The Mutual Benefit Life will 
monthly paper, to be edited by A 
formerly with the Prudential. 


publish a 
A. Drew, 


T. J. Kelly, recently district agent of the 
Manhattan Life at Akron, Ohio, has given 
up his office and gone into the tea busi- 
ness. 


Edwin W. Brouse, who during the summer 
was a special agent of the Equitable Life of 
New York at Akron, is now a law student in 
Columbia University, New York. 


A. M. Harbaugh, E. H. Gardiner, W. D. 
Deane and F. A. Halsey, all formerly with 
the Security Life & Savings in Chicago, have 
gone with the American Guaranty Company 
of that city. 


George C. Gantz, who has been general agent 
of the State Mutual at Baltimore, will go to 
Seattle to take charge of the company’s Pacific 
Coast agency. Mr. Gantz’s Baltimore business 
will revert to General Agent E. L. Gernand. 


Fraternal societies whose home offices are 
in Illinois are beginning a movement to se- 
cure the repeal of the law taxing their surplus 
funds. A committee has been appointed to 
take the matter up with all the fraternals in 
the a 


W. Jackson, district superintendent of 
the Mutual Life of New York at Marion, Ohio, 
was married last week to Miss Lettie M. Rob- 
bins. Mr. Jackson was for some time special 
agent for the Metropolitan Life before he be- 
came connected with the Mutual. 


William S. Pond, manager of the National 
Life of Vermont at Detroit, goes to Chicago 
on January I as general agent of the E -quitable 
W. H. Shearman, his superintendent of agents, 
and C. R. Dickson, his cashier, accompany 
him. 


H. F. McNutt, general agent of the New 
sapand Mutual at Cleveland, will move his 

ces from the New England building to a 
jm in the elegant new Citizens building, 
just being completed. This will give him 
one of the finest office equipments among the 
company’s general agencies. 


As previously announced the Kansas Union 
Life of Topeka has taken over the business 
of the Kansas Mutual Life of the same city. 
This deal was due to the fact that the Kansas 
Mutual desired to reorganize as a stock com- 
pany with $100,000 capital. Under the Kan- 
sas laws the Kansas Mutual could not reor- 
ganize on that basis. 


The Security Mutual Life is becoming quite 
a factor in the central States. About a year 
ago it entered Kentucky and other States or- 
ganizing these under the agency director sys- 
tem. This central department will produce 
over $2,000,000 paid-for business this year, 
with the probability of a rapid increase, as 
the Security Mutual seems to be drawing 
strong men to its ranks. 


Indianapolis insurance loan 
seem to be piling up money in their treasuries, 
and they do not like it. Said one manager: 
“The very growth of insurance is injuring 
the loan of insurance companies’ money. 
here are so many widows loaning out on 
good mortgages the $5,000 and the $10,000 of 
insurance they received from their husbands’ 

ici t the loan departments are finding 


departments 
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the surplus ca 
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AMONG THE CASUALTY MEN. 


CANNOT WRITE LIABILITY POLICIES. 


Attorney-General of Ohio Gives an Opinion Re- 
garding the Atna and Travelers 
Case to Be Appealed. 











The attorney-general of Ohio, on December 
20, gave his decision to the effect that no life 
company can conduct an employers’ liability 
business in Ohio. This action was precipitated 
by the question being brought up concerning 
the AZtna Life. The Travelers has been doing 
a liability business in Ohio under its personal 
accident license, and did not bring up the 
question of employers’ liability. The matter, 
however, was brought to the attention of the 
attorney-general a short time ago, and his 
opinion was requested. Attorneys for both the 
Travelers and the A£tna Life filed briefs with 
the attorney-general, but he has decided that 
the laws permitting a life insurance company 
to do business only permits such a company to 
do a personal accident and health business, in 
addition to life, and that the casualty laws con- 
template only companies organized to trans- 
act such a business to engage in it. Undoubt- 
edly the two companies will take an appeal, as 
the matter will be brought to a focus when 
they apply for admission for 1903. The Trav- 
elers has a fine liability business in the State 
and the A&tna has commenced to cut quite a 
figure. 


RELIEF DEPARTMENTS OF RAILROADS. 


Question as to Whether Employes Are Com- 
pelled by the Corporations to Unite 
with These Concerns. 


Some of the daily papers of Ohio have taken 
up the defense 
the railroads, which are doing a life and acci- 
dent insurance 


of the relief departments of 


business. in ‘connection with 
the railroad work. This is especially true with 
the Pennsylvania road. The Ohio State Jour- 
nal had an article Sunday which contained 
matter purporting to be proof as to why the 
relief departments are voluntary, but in the 
same article the statement is made that the 
company appoints the officers of the depart- 
ment and has full control of it in every way. 
The statement that 23,853 out of a total of 
42,981 men employed on the lines west of 
Pittsburg belong to the department is intended 
to prove that it is entirely voluntary in its 
nature. It is also stated that no prejudice is 
shown to the men who do not belong to it. 
he following statement of the payments 
made by the department is given by the Jour 
nal: 

In the period of operation to October 31, 
1902, $3,665,931.32 has been paid in benefits. 
here have been one 979 accidental death 
claims, aggregating $396,735.19; 1,686 natural 
death claims, aggregating $1,044,007.98; 68,- 
079 accident benefits, aggregating $1,088,017.15, 
ind 95,902 sick benefits, aggregating $1,217,- 
211.20. 

Ouster suits have been filed against the de- 
partments of the Pennsylvania and the Balti- 
more & Ohio roads within the last few months, 
and the charges made are that the men are 
compelled to make payments to these depart- 
ments, to sign a waiver, releasing the compa- 
nies from all obligations on account of acci- 
dent or accidental death, but at the same time 
they are compelled to pay for the protection. 
It is claimed there are witnesses who will 
testify to their methods of doing business in 
these departments, and that they are by no 
means favorable to the men. 


““KNOCKERS.”’ 

There seems to be no line of underwriting 
in which the competition is so bitter and per- 
sonal as in the employers’ liability business. 
The great points made in competition by most 








employers’ liability men are detraction of 
other companies, a denouncement of their 
methods, a suggestion as to their financial 
condition or an attack upon the competing 
agent. So disreputable has become the com- 
petition among liability agents that ofttimes 
the assured is disgusted with the entire out- 
fit and claims that he is ready to quit his 
liability policy. There is very little straight 
ethical competition in the employers’ liability 
lines. The man who has the tongue that 
lashes the hardest is-looked upon as the most 
successful. 





CASUALTY APPOINTMENTS. 
OHIO. 


Maryland Casualty Co.—H. C. 
bus. 


Howard, Colum- 


WISCONSIN. 

New Jersey Plate Glass—Stanley B. Woodruff, 
Janesville. 

North American—-W. R. Lyle, Ripton. 

Standard—John F. Maher, Milwaukee; E. W. 
Brandel, Randolph. 

Western Relief Ass’n.—C. F. Riesenberg, Man- 
awa; S. P. Nelson, Two Rivers; J. P. Kurz, Mat- 
toon; Charles Mosher, Deerbrook. 

INDIANA. 

New York Plate Glass—George W. Pangborn, 
Indianapolis. 

MICHIGAN. 

Fidelity & Casualty—H. N. Slack, St. Charles, 

Metropolitan Plate Glass—A. L. Moulton, De- 
catur; Baxter & Baxter, Detroit. 

Travelers—MeMorran & Murphy, Port Huron. 

U. S. Casualty—I. J. Bond, Athens. 

U. S. Health & Accident—F. Vancanat, Mid- 
land; H. M. Corbett, Port Huron. 

American Mutual Aid, Mich.—H. W. Cole, De- 
troit; G. E. Morris, Kalamazoo; C. B. Siggins, 
Kalamazoo; H. M. Corbett, Port Huron. 

Michigan Benevolent, Mich.—Burton 

sailey 

Phenix Accident & Sick, Mich.—H. E. Russell, 

jattle Creek; W. F. Davis, Big Rapids. 

U. S. Accident, Mich.—H. C. Menth, Ann Ar- 
bor: G. A. Clouse, Mesick; J. H. Gibbs, Spencer 
J. S. Brown, Yuma. 


Lapree, 








CASUALTY NOTES. 


The North American Accident is entering 


New York. 

The Continental Casualty gets the Southern 
Pacific’s accident business. 

The United Underwriters Company of New 
York, of which F. C. Wheeler is president, 
now issues an accident and health policy, guar- 
anteed by the Union Casualty. 


William Wocher, junior member of John 
Wocher & Bro., Indianapolis, will place all 
the fire, liability and boiler insurance for the 
American Hominy Company, which has ten 
plants in various western cities. 


The Preferred Accident Association of De- 
troit, which is operating on an assessment 
basis, will reorganize as a stock company, 
with $100,000 capital. It will be the Preferred 
Life, Accident & Anmisty Company. 


A. Maxwell Lyon succeeds the firm of Baker 
& Lyon as managers of the Union Casualty 
at Detroit. George F. Baker, who retires from 
the firm, becomes city agent and has estab- 
lished headquarters in the Chamber of Com- 
merce building. 


The Ohio secretary of state has refused to 
grant the right to any company to conduct 
a burial insurance business in Ohio. This de- 
cision was particularly against a Pittsburg cor- 
poration, which has been mz iking strenuous ef- 
forts to enter this State. The insurance laws 
of Ohio contain no provision for licensing a 
4p Hd incorporated for such a purpose. A 
bill providing for such companies was _intro- 
duced in the last legislature, but it failed of 
enactment. 





Insurance Commissioner Drake, of the Dis- 
trict of Columbia, is quite ill. 





The Merchants Insurance Company of St. 
Louis, which is writing surplus lines, will 
increase its capital to $200,000, and enter a 
number of States. 


IF YOU DESIRE 


to permanently associate yourselves with a prom- 
inent Company, you can get desirable contract 
and territory by writing to Mark Davis, Manager 
Southern Ohio Branch, Canada Life Assurance 
Co.(established 1847) Commercial Tribune Bldg., 
Cincinnati. Please give reference. 
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December 25, 1902. 


THE WESTERN UNDERWRITER. 








One Manager’s Territory 


Is still left in Ohio and one in 
West Virginia for the Security 
Mutual Life Insurance Co. 
Direct contracts, perpetual re- 
newals. Apply 


WM. BOSWELL, 


Agency Director, Central Department, 
CINCINNATI, GHIO. 





WAN ' TE © 


BY AN 


OLD LINE 
LIFE INSURANCE 
COMPANY. 


Man to act as Su“erintendent 


of Agents in Ohio. Must have 
very best references. Will pay 
salary and expenses. Address 


T. B., care 


THE WESTERN UNDERWRITER CO. 


CINCINNATI, OHIO. 


General Agent Van Anden of Chicago, rep- 
resenting the Standard Lloyds of New York 
and the Fire Association of New York, takes 
exception to these concerns being listed among 
wildcats. He gives as his reason the fact 
that they have complied with the New York 
law in filing certificates with the department, 
giving their charters and such other informa 
tion as is required under a recently enz acted 
statute of that State. 


WANTED. 


As superintendent of agents in an established Ohio 
General Agency of a prominent Life Insurance Com- 
pany, &@ man who, with the agents he will appoint, can 
produce $300,000 a year. Liberal salary and commis- 
sion contract with future interest in the general 
agency. Address D. P. W., care 

The Western Underwriter Co., 
413 Vine St., Cincinnati 








— WANTED — 


DISTRICT 
AGENCY 
MEN 


To open, contro] and develop ter- 
ritory under permanent Renewal 
Contracts. 


MUTUAL LIFE 
INSURANCE COMPANY 


OF ILLINOIS. 


GEORGE W. RIGGs, Pres. 
W. P, CRENSHAW, Supt. of Ages. 


Merchants Loan & Trust Bldg., 
CHICAGO, ILL. 
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MAY CHANGE LAW AS TO SECURITIES. 


rhere is bright promise of an amendment at 


the January to In- 
securities 
that the State will accept from insurance com- 


session of the Legislature, 


diana laws, regarding the class of 


panies as protection to the policyholders. In 
diana’s discrimination in this respect has kept 
ut companies that are now badly needed and 
has worked an injustice to those companies that 
felt under obligation to continue 


ness in the Hoosier State. 


to do busi 
Business men 
now feel the need of more insurance capital in 


the State and there is a disposition to act more 
liberally. It is known that Auditor of State 
W. H. Hart, who has a powerful interest in 
insurance legislation with those who make it, 
is in favor of duplicating the New York law 
with regard to the class of acceptable se 
curities. It has come to the point in Indiana 
where insurance companies have the whip 
Several of them have asked their Indiana 
representatives to let them know what the 


prospects are for a 
fore they will 


change in the law be 
act on the 
in Indiana for next year. 
$800,000 a year in taxes 


taking out of licenses 

Indiana gets about 
and fees from insur 
ance companies and this ts a c 


of her 


msequential part 
income 





—_ 
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POLICY FILES. 


Local agents wishing to establish their 
names as leading agents of their city should 
investigate our policy files to be presented 
to their customers. Our Form 97, in either 
orange, blue, or red, is the best policy 
envelope on the market. We print your 
presentation card on quantities of 100 or 
over. Prices: 75 cents per dozen; $3 per 
50; $5 per 100. Send for samples. It is 
an advertising method that will bring re- 
sults. 

THE WESTERN UNDERWRITER COMPANY, 
413 Vine St., 164 La Salle St., 
Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 














JOS. J. DEVNEY, 
President. 


BREAK YOUR RECORD IN 


DAVID PARKS FACKLER 
Consulting Actuary. 


1903 


BY SELLING MORE LIFE INSURANCE THAN EVER BEFORE. 


THE AMERICAN COLLEGE OF INSURANCE 





= —CAN HELP YOU DO IT. 


Write for prospectus and the opinions of many who are familiar with our 


work, and get an idea of the benefits which accrue from our instruction. 


404 Chamber of Commerce Building - - . A ‘ 


CLEVELAND, OHIO. 














PRODUCING AGENTS WANTED 











To sell the most comprehensive line of Investment, Endowment and Protection Contracts ever 





Cc. C, OTIS Hammond Bidg., Detroit, Mich., 


Manager for Michigan 
B. C. TRUE, Matthews Bidg.., Milwaukee, 
Manager for Wisconsin 


Capital $200,000 


presented to the American Public. 


TO MAKE MONEY 


FIND IT so. 





STOP—THINK 


THEN 





Handle what the Public Like, Want and Buy. This is worthy of more than a passing thought. 
VirGIN TERRITORY IN TWENTY-THREE STATES. 





Central Dept., 
G. HOAGLAND, Suite 102-4 Todd 


Our AGENTS 
Promotion Awatts Goop MEN. 


INVESTIGATE 


WRITE —— 


THE NATIONAL LIFE & : TRUST wy” 


o 2 
GEO. M. —. ane Director, 
it 


PF. 


M. STARNES, 
President. 


Des Moines, lowa. 


Tacoma Bidg., Chicago, Ill. 
idg., Louisville, Ky., 


Manager for Kentucky and Tennessee. 
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THE WESTERN UNDERWRITER. 








DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

THe WESTERN UNDERWRITER CoMPANY, 
413 Vine St., 164 La Salle St, 

Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 








RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

Tre WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 














The National Masonic 





Provident Association, 
MANSFIELD, OHIO. 


INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 
and Accident, and Loss of Limb or Sight and 

ACCIDENTAL DEATH. 


SURPLUS LINES. 


Having been appointed sole Western Agents 
of the 


STANDARD LLOYDS OF NEW YORK, 
FIRE ASSOCIATION OF NEW YORK, 
ASSURANCE ASS’N OF ILLINOIS, 


we solicit surplus business from agents. Policies 
written on all classes of hazard, equitable rates. 
Liberal commission. Address 


C. A. VAN ANDEN & CO., 
164 LA SALLE ST., CHICAGO. 

















BOOK FOR ADJUSTERS. 


The well-known adjuster, W. H. Dan- 
iels of Chicago, has issued a book. giving 
a comprehensive explanation of the va- 
rious rules for the apportionment of loss. 
It is a handy reference book, containing 
many illustrations of complex apportion- 
ments under specific and blanket policies. 
Price, $1.50 in morocco. 

THe WesTERN UNDERWRITER CoMPANY, 

Chicago. Cincinnat:. 
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DIAGRAM PAPER. 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 
in red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 
a memorandum of risks shown. 

THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 








_ INSURANCE LAWYERS. 
White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. O 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bidg., Grand Rapids, Mich. 
Spevial Attention given to Insurance Litigation. 





T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
Unirzep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 

Offices, Union Deposit Bank Building, Steubenville, Ohio, 
Notary and Stenographer in Office. Fire, Life. Accident and 
Liability Insurance Litigation a Specialy Unquestioned 
references given 


CORBIN & COLE, 


Attorneys at Law, 


$16 Hammonp BuILpine, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


LOCAL AGENTS. 
BE. T. MARSHALL & CO., 


Fire Insurance, 











470 Calumet Bldg., 189 LaSalle St., Chicago. 
Facilities for placing large lines on aii classes of insure 
avle property. 





Vv. a. D2 AF LVAY, UVAS Ww ves 
BRoaDWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. 

3 Woodland and Wiiison Aves., 
Branch Offices: 4 nowntown Office. Century Bidg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Buripine, No 53 Evcuip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 








EVARTS, TREMAINE & CO., 


General Insurance, 
805-7 WILLIAMSON BLDG., 7 CLEVELAND, O8TIO. 


Facilities for placing 'arge lines unsurpassed. 
COKRESPONDENCE SOLICITED, 


Commercial Underwriters 


OF CHICAGO. 
Solicit Surplus Business at Tariff Rates. 





We write the standard policies of the 
States of New York, Pennsylvania, New 
Jersey, Connecticut and Rhode Island. 

LOSSES PAID PROMPTLY. 
Home Office, 218 La Salle St, Chicago, Ill. 
HENRY COHN & CO., Attorneys. 
E. C. ULRICH, Office Manager. 











VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches, is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has double rul- 
ing, which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

If you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

THe WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
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Western Mutual 


FIRE INSURANCE Co. 
OF URBARA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 


W.R. ROSS, President. C.A.ROSS, Secretary, 
E. T. O'KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 





Ohio Business Only. 


J. R. VERNON, " iy J. AMBLER, 
President. Secretary. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 
DIRECTORS: 

N. S. Reed, J. W, Jenner, W. W. Cockley. 
S. A. Jennings, G. A. Clugston, A. C. Cummins, 

H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 
H. R. SMITH, Prest. R. SMITH, Secy. 
J. W. Wacner. Pres. J. M. Cook, Sec’y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INS"RANCE CO. 
MANSFIBLD, OHIO. 








Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


YUSINBSS CONFINED TO OHIO. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 


——— 


CAPITAL - $500,000.0G FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





ESTABLISHED 1888. 


BISHOP ano ADAMS 
PIRE INSURANCE BROKERS. 


Unexcelied facilities for surplus lines on all insurab’e property. 
145 La Salle Street, Chicago. 


MERCHANTS’ FIRE UNDERWRITERS. 
ALLIANCE FIRE UNDERWRITERS. 
Bishop and Adams, Attorneys in fact. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Instrance Agents & Brokers, 


177 LA SALLE STREET, 
CHICAGO. 





We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies, 


CORRESPONDENCE INVITED. 























THE WESTERN 


UNDERWRITER. 

















‘The Man wve Revward, 


Write business. 

Write more business each year. 
Develop, not work out a territory, 
Grow with his work. 
Make his policyholders recommend him to their friends. 
Identify himself with the important men of his section. 


Find recreation in his work, 


MUTUAL LIFE INSURANCE 


RICHARD A. McCURDY, President 


Has asects larger than those of any other life insurance company in existence and has paid policyholders more than any other company in the world.¥ 


Assets, over $352,000,000 


A man of character and ability, ambitious for a successful career in life insurance, should place bimself in communication with 


GEORGE T. DEXTER, Superintendent of Domestic agencies. New York City. 





is the Man who Can 


COMPANY OF NEW YORK, 


Amount Paid Policyholders, over $569,000,000 











PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, 
ASSETS, - - - - 


In me epee makes Life Insurance perfectly safe, moderate in 
eost, and suitable to the needs of insurers the ProvipenT is unexcelled. 

Evidence of the skillful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
fate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 


WILLIAM D. YERGER, General Agent Western Ohio. 
312 Unwn Trust Building, Cincinnati, Ohio. 


S. SAPFOLD, General Agent, Eastern Ohio, 
sie + 706-710 Garfield Building, Cleveland, Obie. 


JAMES W. JANNEY, General Agent, 
ws 328 Marquette Building, Chicago, Ili, 


BASSETT & REBSE, General Agents, - 
44 Home Bank Building, Detroit, Mich. 


SUN 
INSURANCE 
OFFICE 


OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York. 
tgoth YEAR OF ACTIVE BUSINESS EXISTENCE. 


WESTERN DEPARTMENT,171La Salle St, CHICAGO, ILL. 
AGENTS WANTED. 


The [, 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 
persistent policy holder in cash or paid-up insurance, 
The Policies 
of the Company are of the standard form on standard rates, liberalised 
to meet the most advanced ideas of life underwriting. 
The Agents 
of the company make money, as is apparent from the record of the Com- 
paay for 1901: 





€141,074,722.00 
45,144,797.71 








OLDEST IN THE WORLD. 





NWDO 
ESTABLISHED AD.ITIC. 





locrease in net surplus, ever 85 per cent. 
« © Assets, 4 Ff — 
od “ gumber persons cent. 
# © insurance in force, * 100 per cent. 


The State Life Insurance Company 


ANDREW M. SWEENEY, SAMUEL QUINN, 
President. V.-Pres. and Supt. of Agents. 


UNPARALLELED RECORD. 


WILBUR S. WYNK, 
Secretary and Actuary. 


Insurance Admitted Reserve and all Admitted 
1895.. in force. Assets. other Liabilities. Surplus. 
1896.... $7,059,500 $50,770 $as.a09 $19,267 
1897..... $11,885,500 $160,891 $88,276 $62,616 
1898.... $17,049,000 $259,645 $152,037 $107,608 
| 1899.... $22,208,470 $417,781 $256,246 _ $161,534 
1900... $28,339,877 $671,370 $409,594 $261,775 


1901..$33,615,656 $1,015,072 $699,418 $315,654 


Deposit with State of Indiana for Protection of all Its Policyholders 
ONE MILLION DOLLARS. 


Every policy is secured by a deposit of ite entire reserve value with the State of Indiana, im 
accordance with the provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


TO INSURANCE AGENTS Examine the Life Annuity Competitive Contract of this Company. Am 

original method of securing a closer fraternity of interests between the 
Agent and the Company. It gives the Agent an opportunity to grow with and s in the 
prosperity of this Company as it grows and prospers. It enables the average agent to win a com 
petency and become independent. WRITE FOR PARTICULARS, 


The Company has desirable territory for capable men. Contracts direct with the home office. 








FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


OOD 


Western and Southern Department, 205 La Satie Street, Chicage 


J. H, LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 


Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, NEW YORK, 


STATE OF NEW YORK 
INSURANCB DBEBPARTMBPNT. 
AuBany, April 17, 1902. 

I, Francis Hexpnricks, Superintendent of Insurance, do 
Certify, that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Seetion Seventy of Article II of the 
Insurance Law within this State, and that such business can 
properly be entrusted to it. 

itness Whereof, I have hereunto subseribed my 
name, and caused my Official Seal to be affixed in 
duplicate, at the City of Albany, on the day and 
year first above written. 
FRANCIS HENDRICKS, 
Supt. of Insuranee. 


Total Assets, $5,790,400.88. 














L. $. 























Agents Wanted. 04a Fellows Temple, PHILADELPHIA, PA. 


Death Claims Paid Since Organization $50,000,000. 





















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, PRESIDENT. 


fssues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitabie. 


EWERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO. 





TENNANT’S FIRE UNDERWRITERS. 
INDIVIDUAL LIABILITY, $10,000.00. TOTAL LIABILITY, $100,000.00. 
75 per cent of all premiums placed to reserve fund. 


ROBERT G. TENNANT, Attorney and Mgr., National Life Bldg., 159 La Salle St 


BANKERS: AUDITORS: 
CENTRAL Trust CoMPany OF ILLINOIS, INTERNATIONAL AUDIT COMPANY, 
CHICAGO. 


ee a ee 
T. EB. WELLS, Pres. Continental Pkg. Co., Chicago. 
SAMUEL A. McCLEAN, Jr., Vice-Pres. Continental Pkg. 
A. STAMFORD we HITE, A. S. White & Co., Exporters, 
JOHN GEDDES, Geddes & Co., Exporters, Chicago. 
GEORGE W. STONE. Commission Merchant, Chicago 
CHARLES A. STERNB, Geo. M. Sterne & Co., ‘Commission Merchants, 


Chicago. 
ARTHUR R. JONES, Arthur R. Jones & Co., Bankers, Chicago. 
ISIDOR GARTENLAUB, Gartenlaub & Co., Commercial Poet, Chicago. 
JOHN gt ITT, Pres. Miehle Printing Press & Mfg. Co., Chicago. 
ROBT. G. TENNANT, Insurance, Chicago. 


Indorsed by insurance 
Lines solicited on des 
Insurance Companies. 


Co., Chicago. 
*hicago. 


we and mercantile agencies. 
able risks when same are covered by reputable Fire 





64rn ANNUAL STATEMENT 


UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


U. S. Net Assets....... 
Liabilities .... 
Ps bac iene “bGaenss ose 


(aediddbobtbehenssnenenesseee0s200ee 


5,716,274 
4,600,117 





Cincinnati General Agency: 


& M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


Northwestern Department: 
205 LA SALLE STREET, © ° 
WELLJAM S. WARREN, 
Resident Secretary. 


CHICAGO, 


he ha Secretartes. 


JOHN V.T 





National Life Tasurauce Gompany of Vermont. 


JOSEPH A. DE BOER, President. OSMAN D. CLARE, Secretary. 

JAMES T. PHELPS, Vice-President. H. M. CUTLER, Treasurer. 

JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. 


THIS COMPANY HELD JANUARY !, 1902, 
DURING THE PAST DECADE: 
ASSETS, . $ 22,384,263.37 GAIN, 

SURPLUS, . ° 2,230,212.37 GAIN, 144.612 
INSURANCE, ° 108,573,050.00 GAIN, 111.362 


Selis the Most Modern, Profit-Sharing, Non-Forfeltable 
Contracts of Life, Term Endowment and Annuity Insurance. 


COOD ACENCY CONTRACTS FOR RELIABLE MEN. 


Bros. & Ce., State Agents, Williamson Bidg., Cleveland, Ohio. 
D. % Drake, General Mosca Ne. 432 Marquette Bidg., Chicago, i. 
Wa. S 8. bond, General Manager, Majestic Bidg., Detroit, 
W. Marshall, General Manager, Nestor BI lock, nareestte, Mich. 


AND CAINED 


193.53¢ 





The Massachusetts Mutual Lite Insurance Go. 


Springtficid, Mass. 
INCORPORATED i851. 


Assets Jan. 1, 1902, $28,291,564. Liabilities, $25,894,655 
Surplus, $2,396,909. 


Definite pald-up and cash surrender values written in every policy. 


JOHN A. HALL, - - 
HENRY M. PHILLIPS, - 


CINCINNATI OFFICE: 201 Johnston Building. 
CHICAGO OFFICE: 319 Merchants Loan & Trust Bldg., SMITH & BISHOP, Mgrs. 


President. 
Secretary. 





INTERIOR UNDERWRITERS, 


Of CHICAGO, ILL. 


J. B. RODDICK, Attorney. 
177 LaSalle Street. 





FARMER & THOMPSON, 
155 La Salle Street, 
CHICA 


Surplus Lines Solicited at Tariff Rates. 
Metropolitan Lioyds, Chicago. 
National Fire Lioyds, Chicago. 
Northwestern Lioyds, Chicago. 


CHICAGO FIRE 218 La Salle st, 
UNDERWRITERS ‘S#icaco. 


Detecs and Reserve P37, 900 


CHAS. C. REED, 
Treasurer. 


EDW. D. CLARKE, 
Attorney. 





NATIONAL UNION FIRE INSURANCE C0. 


PITTSBURG, PA. 


CASH CAPITAL, $500,000. 


DIRECTORS: 


A. W. MELLON. H. K. PORTER. 
CHARLES LOCKHART. T. M. ARMSTRONG. 
H. C. FRICK oy VILSACK. 
J. H. WILLOCK. H. BUHL, Jr. WM B. SCHILLER. 
JAMES B. HAINES, Jr. - STUART BROWN. CHARLES E. = 
WM. WITHERROW. a F. JONE! WM. L. ABBOT 
GEORGE T. OLIVER. JOHN G. HOLMES. J. W. ARROTT. 


OFFICERS: 

J. W. ARROTT, President. - W. MELLON, Vice-President 
J.H. WILLOCK, Treasurer. E. COLE, Secretary. 

Cc. T. MONK, Assistant meskes 


FRANCIS J. Senance, 
JOHN FARREL 
EDWARD A. WOODS. 








YNITED STATES BRANCH, 


HARTFORD, CONN. 
GEORGE &. KENDALL, Manacnn. 




















